














ROTARY PLATFORM. 


(Submitted by the National Association to All Affiliating 
Rotary Clubs as a Suggested Platform for Their Con- 
sideration.) 

Recognizing the commercial basis of modern life as a 
necessary incident in human evolution, the Rotary Club 
is organized to study, express and typify that proper re- 
lation and harmony which should exist between private 
interests and the fusion of private interests which con- 
stitutes society; to the end that the powerful factor of 
self-interest may be made to serve the ends both of com- 
mercial and social progress. 

To accomplish these purposes more effectually the prin- 
ciple of limited and representative membership has been 
adopted, by virtue of which the Rotary Club consists of 
one representative from each distinct line of business or 
professional pursuit. 

This form of organization carries into effect the fun- 
damental purposes of the Club by the attainment of these 
natural objects and results. 

1. Each member is benefited by actual contact with 
representative men engaged in widely different occupa- 
tions, thereby broadening his horizon, enlarging his point 
of view and offsetting the narrowing tendencies of spe- 
cialized pursuits. A true conception of the fusion of in- 
dividual interests which constitutes public welfare is 
realized and each member is thereby enabled to meet in- 
telligently the responsibilities of civic and business life. 

2. The community is benefited by the united and or- 
ganized effort of its membership for public good. The 
basis of membership insures the representation of all in- 
terests and the domination of none, in consideration of 
public questions. By reason of its limited membership, 
the Rotary Club is, and should be, disqualified to consti- 
tute itself the voice of the entire community on questions 
of general importance, but its action on such questions is, 
and should be, of great influence in urging, by concerted 
effort, the consensus of the beliefs of its members. 

3. It promotes ethical standards in business and tends 
to produce true democracy between and among the sev- 
eral representative occupations, with the attendant bene- 
fits to society. 

4. The selection of a member to participate in the de- 
liberations of this Club, is an expression of the confidence 
of the Club in such member and of its good will toward 
him. As his business is an expression of himself he is 
expected to represent his business, not to submerge it, 
and by so doing he reaps such benefits as naturally and 
properly flow from an enlarged acquaintance and from 
the recognition of his efficiency and integrity of which 
his selection to membership in this Club is evidence. 

Membership is both a responsibility and a privilege. 
If the one is met, and the other used, by each member, the 
result will be the effective direction of the vitality of 
commerce towards progressive efforts for good. 

‘‘He profits most who serves best.’’ 
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Members and Meetings 


By RUSSELL F. GREINER 


President Rotary Club of Kansas City 


Mr. Greiner is Vice-President of the Union Bank Note 
of Kans: 


and one of the livest of the many ‘“‘live wire 


The future of the Rotary movement 
depends entirely upon the character 
and standing of its individual members 

A membership made up of high 
class business men, carefully chosen 
and well trained in the principles of 
Rotary, means a 
National Associa- 
tion of unlimited 
power in the busi- 
ness, civic and so- 
cial life of our 
country. 

Rotary is found- 
ed on a plan so 
unique that it 
strongly appeals 
to men not usual- 
ly given to organ- 
ization, and it is 
the bounden duty 
of those of us 
early in the move- 
ment to guard the 
growth and de- 
velopment if we 
would in the years 
to come find pride 
and pleasure in 
our membership. 

Many business, 
social and frater- 
nal organizations, 
possessed with a desire to make rapid 
strides in growth and power often 
weaken the organizations’ principles 
by throwing open their doors to men, 
with whom a large portion of the 
membership would have nothing in 
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vithout any mincing of words that | 
tood for quality not quantity in mem 
bership. It was not my ambition to 
preside over the largest club in Kansas 
City, but the club with the highest 
tvpe of membership. I have delivered 
little preachments along that line at 
ilmost every meeting, and in the ap 
pointment of my membership commit 
ce | impressed upon them that it was 
the ambition of the administration to 
enroll in the membership of the Kan 
as City Club the men who stood for 
omething in their respective lines in 
the community. I urged them not to 
allow personal friendship or business 
relations to influence them in the per 
formance of their duty, but to care 
iully investigate every applicant, see 
that he is equipped in his business to 
handle in the best possible manner any 
trade entrusted him by the club mem 
bers; investigate his financial standing, 

that a membership in the Rotary 
Club will be synonymous of A-1 busi 


ess rating. Do not admit men whose 


moral character detracts from the 
Club’s standing in the cmomunity. 
While the committee has met with 


some opposition, I feel sure their splen 
did service has in no small way con 
tributed to the success of Rotary in 
Kansas City. Their actions have at 
times been misconstrued, but their un 
swerving stand for quality has given 
the club stability, and deterred the pre 
sentation of many applications, which 
have been undesirable. It is a 
great satisfaction to be able 
at almost every meeting to introduce 
new members whose name and busi- 
ness stand for all that is clean, upright 
and trustworthy in the business world. 


would 


source ol 


Che great responsibility of the Mem- 
hership Committee must be apprect 
ated and careful consideration given to 
its formation. All should be men who 
could qualify for leadership anywhere. 

\mong the prizes offered in the Kan- 
sas City Club early this fall by one of 
the members was one for the officer or 
member who, in three months, would 
secure the largest number of appli- 


‘age Four 


cants. I strongly opposed such a con 
test, and am proud to say that my op 
position has been so thoroughly en 
dorsed by the officers, that while th« 
prize was a valuable one, it created 
absolutely no rivalry, in fact some of 
the officers have refrained from sign 
ing applications they secured, but had 
them signed by those among the clu 
members who knew the applicant 
attended th 
Commercial 
powerful 
Kansas 


The other evening | 
\nnual meeting of the 
Club, the oldest and most 
commercial organization in 
City; a club composed of the flowers 
of this progressive city’s business and 
professional citizenry. I must confess 
[ felt a bit chesty, when I looked 
around over that gathering and felt 
that I was attending a meeting of the 
Kotary Club—everywhere were Ro 
tarians. Mr. H. G. Moore, a Rotarian, 
who was that night being inaugurated 
President of the Commercial Club, in 
his inaugural address referred to the 
Rotary Club, classifying it with th 
clubs of the city which stood for social 
and civic betterment. Last night the 
leading newspaper of the city contain 
ed a story about the four leading can 
didates for mayor, and two of the four 
mentioned were aggressive Rotarians 
Why not a membership of King Pin 
instead of Pin Heads? 

The membership of the Kansas City 
Club is making itself felt in every 
branch of public work in this city, and 
right now I am delighted to say that 
it seems free from every ailment except 
erowing pains. Every day men of 
standing are scheming to get in, and 
the waiting list is an exceedingly 
thrifty department of the club. 

All ships carry anchors even in fair 
weather, so we must not allow the 
good ship Rotary put out to sea even 
when all is calm, withiut an anchor. 
Storms may be ahead of us, so we must 
safeguard ourselves, and the anchor 
that will aid us in any storms that may 
arise, is a membership the constituency 
of which is quality. 

Another feature of the Rotary Club 





THE NATIONAL ROTARIAN 


movement which deserves careiul at 
tention is the character of the meeting 
places of some of the clubs. li we 
would firmly establish ourselves as a 
component part of each city’s system 
of commercial organizations, we must 
meet in places that stand for decency 
and decorum. Pleasure and play, are 
to my mind, an insignificant feature ot 
the Rotary movement. Men of affairs 
must seek some relaxation from the 
erind, but in the pursuit of it | do not 
believe that the majority of our mem 
bership will be attracted and amused 
by giving over the meetings to the 
coarser amusements. Many — social 
clubs and theaters afford a kind of re 
laxation that in our meetings would de¢ 
feat the purpose of Rotary. If we 
would establish a standing in the com 
munity, and we are powerless and ol 
no benefit to our city or ourselves 
without standing, we must hold out 
meetings in the best hotels, places that 
are attractive and inviting to the best 
business men. Assembling in places 
that reflect on us as citizens and busi 
ness men, drive from our rosters men 
of character, with whom association 1 
a schooling. 


I have taken more interest in the Ro 
tary movement than any other | have 
ever been affiliated with. Its princi 
ples are elevating and its foundation 
is so firm that the most powerful bus! 
ness organization in America can_ be 
raised upon it. We can not accom 
plish the purpose and intents of its 
founders by appealing to the baset 
tastes of our members. We must 
strive to elevate and improve not only 
our own condition but that of our 
Lrother members—work at all times to 
inspire each other to greater effort. 

The following incident perhaps 11 
lustrates this point: An active Ro 
tarian of one city wrote to friends in a 
distant city and urged them to join, 
if possible, their local Rotary Club 
It was indeed humiliating for him to 
receive a letter saying that the class of 
men in that city’s club was not repré 
sentative, and that the writer felt a 


membership would be a « 
rather than a benefit. Others said the 
ub might be all right, its plan 
ganization was unique and attract 
but it met in places of shady reputa 


tion, and they could not afford to ally 
themselves with an organization whose 
place of meeting cast unfavorable 


Hection on those who visited it 


his is not written in a_ spirit 
criticism, but as a warning, prompted 
by a heartfelt interest in Rotary 

Let us all aspire and conspire 
make Rotary a power in the busines 
world of our country. 


PRES. GREINER’S NEW YEAR LETTER TO 
rHE MEMBERS OF THE R, CC, OF K, ¢ 


Dear Rotariat 


rhe Yuletide is the happy season of fe 
tions i time when little credence is given 
that old axiom that business and sentiment 
harmonize We forget, for all too I 
period, the grasping and covetous laws of 
nd with true sincerity extend, not 
friends but to all acquaintances, the ight 
hand of fellowship and with it our he 
wishe The true Rotary feeling is 
f splendid season of the year v 
nt to ke this brotherly 
d « lition in business 
I uuld not efrain from telling 
ple Ire my sociatio with y ye : 
ry has brought me ind to assure you f 
ppreciation of the honors I have received ft 
the members of the Kansas City Club | I ‘ 
than for merce! y gain do I prize the 
friendships I have formed through its 
tior It is my earnest hope that you 1 
re m to congratulate yourself on the result 
»btained from you membership L feel 
every Kansas City Rotarian can enter the ne 
year full of hope and the spirit of progress d 
heered i to greater effort through our sp 
| advancement during the year 1911 I 
ou may not be je to figure out the va 
this or that Rotarian’s friendship, but tomo 
it may be intrinsic, for he may at any ti 
pear on the horizon of your busines wor ad he 
in size and importance 
I want to tl k you for the part 
taken in mak ge the Rot iry Club of Kar ( 
such a splendid 1ccess I assumed the I’re 
dency with an imbition to see it g (l 
thrive; to see it serve well its members: to serve 
well its city d become a factor in i 
ffairs It } le great progress ‘ 
the splendid personnel of its members} I 
sure you it is my incere hope that ir 
of 1912 you may be ble To stand « n tl 
circle of the day’s tasks and obligatio iInWo! 
ried, confident busy clean—-and sing I 2m 
ong of thankfulness that life and strengtl 
toil are yours by speci inheritance 
Most he \ shing you a Hap dP 
pe is Ne Ye I beg to remai 
Sincerely yours 
RUSSELL F. GREINER 
Pre ‘ 
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The Establishment of Rotary in England 


H. C. WHEELER 


Mi Harvey C. Wheeler, Chairman of the 
Committee for Extension Work on the Conti 
nent and the British Isles, is both a member of 
the Boston Rotary Club and President of the 
London Rotary Club. In this letter to Mr. Har 
ris he sets forth some of the practical benefits 
that American Rotarians may obtain from the 
stablishment of Rotary Clubs’ abroad. Mr 
Wheeler is the head of an extensive system of 
otlice towel supply concerns located in many 
ities of the U. S. and England 


My Dear Mr. Harris: 

| am pleased to be able to report that 
another English Rotary Club has been 
formed in Manchester by one of my 
London partners, Mr. E. Sayer Smith. 

| hope,to be able to report Liverpool 
next, and then Birmingham. 

| believe that Rotarians here in the 
United States hardly realize the pos 
sibilities and advantages that these Eu 
ropean Clubs will afford them. The 
Englishman has long been noted for 
his travels. Many, many thousands 
visit this country yearly. 

These English Rotary clubs are 
bound to grow and the visiting Eng 





lish brothers will naturally do busi 
ness with Rotarians in preference to 
others. 

\ very large field opens to those 
\merican business men (members of 
our Clubs) who wish to extend their 
business into Europe. They can select 
firms from the Rosters of the European 
Rotary Clubs and with safety enter 
into correspondence with them in ref 
erence to their particular line of trade, 
and go ahead and do business with a 
confidence that they could not other 
wise feel. 

These English Clubs have just been 
started and naturally the membership 
is small! as yet, but knowing the Eng- 
lishman as | well know him, I feel that 
the future for Rotary in England is 
very, very bright. 

The English business man is not so 
quick to take a chance as his Ameri 
can brother, but by being more con 
servative he makes fewer mistakes and 
reaches his results about as soon and 
as successfully as the American busi 
ness man could do it IF HE WERE 
SIMILARLY SITUATED. 

Those of us who have not had the 
great privilege of travel are prone to 
misjudge the ability and capability of 
the English business man. To my 
mind he is our business equal, but we 
have the wonderful national resources 
which makes our business _ succes: 
easier to accomplish than our less for 
tunately situated English brother. 

There is no city in the world so we'l 
managed as the City of London and 
none where the care of the public is 
so safeguarded. 

Those of us who visit London will 
be made very welcome by English Ro- 
tarians and an immense internation 
business can be ultimately built up be- 
tween the Rotarians of the two Eng 
lish-speaking nations. 

Respectfully yours, 


H. C. WHEELER. 








THE NATIONAL ROTARIAN 


How Concerns May Get Business 


Even in Hard Times 
By Herbert G. Stockwell 


We are fortunate in being able to announce 
a series of articles from the able pen of Mr. Het 
bert G. Stockwell, a frequent contributor to 
Printers’ Ink, the Bankers’ Magazine and The 
Outlook, and an active member of the Rotary 
Club of Philadelphia 

Mr. Stockwell, who in earlier life was a Na 
tional Bank Examiner, is now the President of 
Herbert G. Stockwell « Company, engaged in the 
broader aspects of public accounting—not the 
mere examination of books to verify their cor 
rectness, but the study of the repre 


business 


In one of the large Eastern cities 
thirty general sales managers met the 
other evening for the purpose of form 
ing a local association. The general 
sales manager of one of the largest 
manufacturing corporations in_ the 
United States had called the meeting 
and explained the necessity for much 
better work in the selling organiza 
tion of large distributors. 

“Gentlemen, did you ever think of 
the immense amount of money tied 
up in the selling end of the business 
Let us just roughly estimate the huge 
investment we thirty men represent 

“The average salesman’s salary is 
about $150 per month. Of course, 
there are cheaper men and there are 
more expensive men, but you will find 
that the average salary of the men will 
be about that amount. ‘Traveling ex 
penses and incidentals will probably 
average about $200 per month for each 
man on the road representing a first 
class house. Thus you will see, 
tlemen, it takes about $350 per month, 
or $4,200 per year, to keep each sales 
man out on the road looking for busi 
ness. 

“Now, there are thirty of us here, 
having under us an average of, say, ten 
men each; that makes a total of three 
hundred salesmen, whose aggregate 
cost to our firms is $1,260,000 every 
year. Think of it, gentlemen! We are 
spending over a million and a quarter 
of dollars of our firms’ money, simply 
to keep our men going! When they 
leave our offices with their grips in 
their hands we have got to face this 


gen 


sented by the ecount books, with a view t 
toppage of leak the discovery of profit 
portions of the business, the eradication of 
bersome or antiquated methods and the 
of all departments of business to the 
evel of highest etliciency In this field he 
chents some rf the irgest manufact 
busines corporations 
We hbelleve these irticles wil he 
I ‘ interest the re 1 insp ti | 
tri l ( W | 


large expense, ind it 1s our sper al duty 


to turn the expense into a prot tot u 
concerns Now, | want to point out 
that there is no department in the 
tire business which 1s handled 

loose, slipshod fashion as the sell 
end of the game In the buying 
ufacturing, and accounting depart 
ments many of our concerns hav ( 
tudying scientific methods, and ( 
working night and day to put « 
the departments on a more 
basis; and | tell vou that they are 
lready vears ahead of the method 
used in our part of the busine 

It will be noted that very roug] 
ures were used by the organizer of thi 
meeting in his estimate, but the 1 
eems at least approximately correct 
le did not mention anything 
the la oO expenses sustained eve! 
Veal In preparing the Wa\ IQ the 
ilesme vefore they take their gery 


FO Out on the road 


l | 
in their hands and 
| the othet 


nor did 


f moneys expended in various ways in 


 rerer to imount 


supporting the salesmen in their sell 
ing efforts When all of thes 
penses that may be properly attributed 


to the cost of selling are gathered 


gether, the figures loom up very 


nificantly in a vast sum of money di 
rectly or indirectly falling under thx 
responsibilities of the general sale 


managers. For, without preliminary 
preparation of advertising in 
ous forms and the “following up” and 
“backing up” of salesmen, their efforts, 
in many lines at least, would be utter 
ly futile. Another large expense 1 


its Vaf4rl 


i 
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which the general sales manager omit- 
ted reference is the cost of maintaining 
branch the amount of which 
adds a great burden primarily charge- 
able to the cost of obtaining orders 
and distributing goods sold. 


otfices, 


Then again, it must be remembered 
that his aggregate estimate included 
only such concerns as the organizer 
was able to get together at this meet 
ing in one city. If it were possible to 
gather the figures relating directly or 
indirectly to the selling cost and its 
accessories for all of the large lines in 
the entire United States, the amount 
which must be added to the cost of the 
goods manufactured before any profits 
can be realized would be appalling. 

The these general 
sales managers ought to be productive 
of much good and the contact with 
each other should enable the various 
members to work out many 
That there is room for the ap 
plication of much more intelligent ef 
forts in selling the product is unde 
niable. Experts whose business it is 
tc analyze all kinds of expenses in 
large establishments for the purpose 
of pointing out deficiencies, wasted 
time, materials or expenses in each and 
all departments where the results are 
not up to the standard, eagerly greet 
the initiation of such movements from 
the sales managers. 


association of 


econo 
mies, 


\ great deal of inquiry is now being 
made by manufacturers regarding the 
best methods for all of the features of 
manufacturing and selling, and it does 
uot strike the observer as anything out 
of the ordinary that the general sales 
managers should begin to wonder 
whether they are doing the best they 
Can. 

“Is our percentage of expense to 
sales as low as it can possibly be 
made?” they may well ask. 

The experience, however, of the ob- 
server shows that it is not the selling 
organization alone that is to blame for 
the general falling off in business at 
the present time. It cannot be ques- 


Page Eight 


tioned that demand for many articles 
of commerce has slackened percept 
ibly. Nothing can be done to normal 
ize trade at the present time in things 
not constituting absolute necessities 
The people are not buying luxuries to 
any great extent, but they are buying 
and every form of ma 
terials, tools or supplies required in 
producing necessaries. 


necessaries, 


In other words, there is plenty of 
business for those who know how to 
secure it. What is now needed is bet 
ter generalship in the management oi 
the business. I could give example 
after example of concerns whose busi 
ness is good at the present time. One 
of these, | think, will be interesting, 
and I hope it will encourage some of 
those who are not putting forth their 
best efforts in the right direction to 
consider seriously whether they can 
change their methods in such a way 
as to produce better results. 

I will tell you about one company 
which is employing about 3,300 men 
and women, the number at the present 
time being about 300 more than at any 
previous period in’ its history; and 
what may seem strange to those who 
are waiting for a general business re 
vival, this company manufactures a 
form of building hardware used almost 
exclusively in building construction. 
Does this not indicate that there is a 
large amount of building going on: 
Every day from five hundred to six 
hundred orders are received by this 
company and sent to the _ factory, 
where additional employes are being 
taken on as fast as good men can be 
obtained, and each and every depart- 
ment of the factory is working over 
time. Moreover, the prices for the pro- 
duct of this factory are better today 
than the company has ever before 
asked. 

Now, it must not be supposed that 
all of the business in the line in which 
this company is engaged is brisk. On 
the contrary, a number ‘of its com 
petitors have been forced to partly 
suspend operations, business having 
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remained 
the present general depression. 


unsatistactory all through 

How did the concern forming the 
subject of my example meet the “panic 
of 1907?” As the 
this panic reached the company it shut 
down its plant absolutely for the period 
of one month, took account of stock, 
repaired its plant thoroughly and made 
an exhaustive examination of business 
conditions. Meeting after meeting of 
the proprietors, managers and experts 
were held, and a complete and brave 
plan for future operations was devel 
oped. Instead of curtailing the busi 
ness and expenses the management 
completely reorganized every depart 
ment and adopted vigorous policies to 
be pursued without flinch or deviation. 

It mapped out a more extensive ad 
vertising campaign than had ever be 


soon as effects of 


fore been dreamed of. During all the 
hard times its advertisements, large 
than ever before, but more intelligent 
ly planned and prepared, appeared in 
newspapers and popular magazines 
Brains were injected into the strength 
ening of battlement and _ the 
pushing further out of every outpost in 


every 


the business, under a carefully pre 
pared plan for the widening of its 


eressive ettorts 

already told b 
Instead of an idle twirling of thumb: 
and mourntully dis 
hard times, this company 


| have vou the result 


in office chairs 
cussing the 
has originated and carried into effect 


special efforts to meet the special con 
ditions of the past two vears, and it 
has won handsomely. It made and 
sold just what the people would b 


A LETTER FROM LONDON. 


London, December 20, 1911 
Mr. Chesley R. Perry, 

Secretary N. A. of 
Dear Sir: 

I want to apologize to you for delay in 
answering your many cheering letters—but 
must plead a good excuse: “pressure of 
business.” Will you through your maga- 
bine ask the secretaries to extend me their 
indulgence? J! have had letter and list 
from, I should think, every club in U. S. A 


xm & 


and at present cannot reply to all. We 
shall have more lists soon and | will then 
mail them all a copy. 

Manchester is going good and will, I 


hope, write and answer for itself. Its mem 
bership has grown from eight to twenty- 
five in a month. Surely a good promising 
sign for its future. Liverpool will be my 
next effort in 1912—early, too. Other mat- 
ters in your letter of December 4th [| will 
put before our next meeting and will write 
you again. 

The suggestion of a list of U. S. A. mem 
bers desirous of doing business in London 
and England was brought before our com 


ROTARY IN IRELAND. 

By courtesy of President Hancock of 
Denver R. C., we recently received at head- 
quarters a copy of the roster of the Rotary 
Club of Belfast, Ireland, which was organ- 
ized August 14, 1911. There are 54 members 
on the roster. President, William Wallace, 
1-5 Victoria Square; Secretary, W. Stuart 
Morrow, Avenue Hotel. 


mittee on the 1&th inst., and it was prt 
posed that | write to you, telling you 
sur decision to publish such a list in March, 
1912, and ask if you will insert a notice in 
the magazine t this effect, also to | 
h members who really wished to get int 
touch with English firms to send in nan 
etc., and full particulars to our vice-pre 


dent, A. P. Bigelow, 49 Gt. Sutton St., E. | 
London 
I note your remarks re the ethics 
tarianism and we all try to get the right 
idea instilled into new and old membe1 
17 j } 

especially emphasized this at our Manche 
ter inaugural dinner, viz: not to trv to get 


a selfish interest in the movement, 


aim to benefit the members and the move 
ment generally Better results are comings 
from 30 members boosting each other than 
each member boosting himself. 

With best wishes for 1912—too late 
wish you Merry Xmas, I fear, | am 


Yours very truly, 
E. SAYER SMITI 
Rotary Club London 


Hon. Sec'y. & Treas 


STILL MORE EXTENSION. 

Many American Rotarians who are going 
abroad have notified President Harris that 
they will spread the gospel of Rotarianism 
in Germany and France and Australia, and 
other distant lands. Rotary threatens to be 
international this year, sure. Is it not re 
markable the movement takes 
hold of men « 


way this 


verywhere 
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“Men are the Molecules You Must 
Set in Motion” 


An Address Delivered Before the Rotary Club of St. Pau! by 
Rev. L. R. S. Ferguson, Pastor of the Church of the Messiah 


Mr. President and Fellow Rotarians: 
We are standing today upon the 
threshold of the world’s greatest pe 
riod. We are the foremost makers and 
builders of history. The life of every 
individual is a history. Every victory 
and every defeat are epochs of that 
history. We are the descendants of the 
world’s best people and are sons of the 
ereatest and most influential nation 
of the age. In this land of peace and 
plenty is found the comminglement of 
the best blood of the nations of the unt- 


verse forged together as links in a 
great chain. Here the Scandinavian, 
German, Austrian, Scotch, Irish and 


English join their voices together in 
singing that greatest of all national 
airs, “My Country ’tis of Thee, Sweet 
Land of Liberty.” No other nation af- 
fords the possibilities found here. Ours 
is the golden age of opportunity. Our 
successes or defeats in life will be at- 
tributed to ourselves. Our destiny is 
in our hands. No people, no nation 
has ever been or ever will be so well 
equipped as we. being thus equipped 
our successes and defeats depend large- 
ly upon the way in which we fight. 

In the great contest of life man can- 
not live alone. There is more than 
self to be considered. There is life in 
all its multitudinous forms which find 
expression in companionship. Like 
seeking like, giving birth to morality 
and spirituality, becomes the basal 
stone of society. The spirit in man re- 
sponds to the spirit in other men, 
hence brotherhood and companion- 
ship. 

The individual man is limited. It is 
absolutely impossible for any man to 
rear a palace alone. His boat is always 
but tiny, his manufacturing at best 
primitive. With the same man joined 
to other men there is no end to his 
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mastery. His hut becomes a palace, 
his boat a mighty leviathan of the deep, 
his manufacturing co-extensive with 
the demands and needs of the universe 
He compels the winds to obey his will; 
mountains are unlocked, and _ pour 
forth their treasures in streams of gold 
and minerals and precious stones. He 
travels, he studies, he investigates. The 
whole range of his vision, social and 
physical, is enlarged. The man on the 
individual side is content with the pres 
ent and immediate, he is content with 
little, his horizon is measured by the 
plane on which he stands. Beyond the 


narrow margin, the unknown melts 
into infinite starry depths. But man 


of the social side, mingling with men, 
is not content with limited views nor 
with the things of the immediate. He 
would go forth to see what lies beyond 
the stars. 

Our great question in life then is: 
Shall we live for self or shall we live 
for others? As you decide, your char 
acter will rear a palace or a hovel, a 


temple of helpfulness, or a den of 
misery. 
As I have said, all desire success 


What is success? 

Stand with me upon an English 
platform, with that great apostle of 
abolition, Henry Ward Beecher. This 
great man had gone to England for the 
sole purpose of arousing Englishmen 
to a sense of their grave responsibility 
in the question of recognition or non 
recognition of the Confederacy. Met 
by hostile men he turned seeming de- 
feat into victory. He won because he 
was most deeply in earnest, and true to 
his convictions and principles. 

As you command by your works, 
words, life and character, the tribute of 
men, remember you must in return 
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make contribution to the common good 
of a common people. To be successful 
in this world in any position or calling 
our successes must be achieved through 
other men. 

What is the science of success? Let 
us seek from science the most beauti 
ful illustration of the power and value 
of relationship and interaction. 

Take a piano. Strike middle C. You 
have two huudred sixty-one vibrations 
per second. Strike the heaviest string. 


You have twenty-seven and one-halli 
vibrations per second. Strike the 
shortest string. You have four thou 


sand two hundred vibrations per sec 
ond. Between these two extremities, 
twenty-seven and one-half vibrations 
per second and four thousand two hun 
dred vibrations per second, are includ 
ed all the sublimities of organ, choral 
and orchestral music. The fame of 
Bach, Beethoven, Mozart, Mendel 
ssohn, Haydn, Handel and every other 
master of music was made by their 
ability to play symphonies on these 
molecules by forcing them into such 
relationship that their rush and move 
ments brought enrapturing melodies 
to our ears. Increase the speed of 
these movements and mingle them 
with waves that move with the speed 
of one hundred billion vibrations pet 
second, and you have electricity, 
through which Morse, Edison, Tesla, 
Thompson and Bell have emblazoned 
their names on the roll of public bene 
factors. By a slight change in the 
method of intermingling these mole 
cules and increasing the velocity of the 
movement, we have heat. Watt, Ste 
venson and Corliss fathomed the mys 
tery of this power, the outgrowth of 
which is the locomotive, the steamship, 
and all steam appliances. When with 
a mad rush these molecules waltz in 
and out between one hundred billion 
and five hundred billion vibrations per 
second, we have light. And light trav- 
els along celestial railways ninety-two 
million miles in length in eight min- 
utes. 

To you who are a part of this great 


Rotarian fellowship, men are the mole 
cules you are to set in vibration if you 


would win success. You must play on 


them as Mozart did on sound waves 
You must make yourself known 
through them as Edison was known 
through electricity. They must lend 
you their forces as heat lent itself to 


Watt. If you seek place you must win 
their votes. If you seek wealth you 
must win their dollars. If you seek 
fame you must win their praise. The 


relation to men, the 
ereater and the 
vour contribution to the general good 


oreater 


youl 


your success oreatel 


Napoleon knew how to play on hu 


man molecules, and triumphed through 
men. 


Men, study all men and imitate the 
good. No man is so poor as to be ex 
cused from being a gentleman, and no 
man so poor that he should not be 
treated like a gentleman. Good man 
ners are the prime factor of success in 
public life. To win at the bar, in the 
senate, on the rostrum or in the pulpit; 
errand to inner office, from 
to firm, good manners are the 


from boy 
cash boy 
prerequisite. 

he successtul business man of today 
must be cheerful. Be of good cheer 
The miserable man is a thief. He robs 

smiles and sunshine. The 

world, the social world, de 
cheerfulness. The successful 
man who can meet defeat 
IXvery street has two sides, 


men of 
business 
mands 

man is the 
cheerfully. 


the sunny side and the shady side. The 
man who walks on the sunny side is 
the man who carries good cheer and 


good fellowship into other men’s lives 


You are men of affairs, and you are 
face to face today with keen, well de 
fined competition. How to meet that 
competition in a successful manner is 
your chief concern. What is the chief 
end to be gained after all? Is the mere 
accumulation of wealth the most de 
sirable thing in life? Isn’t there some 
thing besides this constant struggle for 
the position acquired by the power of 
money? 
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This club was called into being tor 
two definite specific purposes. First 
for the promotion and stimulation of 
healthy, well developed business rela- 
tions between practical busy men. Sec 
ond, to promote the social life of the 
individual, and advance the potential- 
ity of the city as a social and business 
center. 

I\very man here represents a great 
force in this community. No man can 
stand alone. We are not laws unto 
ourselves. The business man who con- 
siders himself all sufficient in this 
world will make a dismal failure of 
himself and will set to naught the God- 
given forces which might, had they 
been developed along the lines God in- 
tended, make him a force and a power 
in the world of business and finance. 
It is not the individual that has made 
the world, but it is the comminglement 
of men of similar tastes and ideas that 
has made this world what it is. We are 
inclined to minimize influences. We 
are inclined to think for today and live 
for today. To accomplish a_ given 
thing, to reach a certain point is the 
chief aim and end of many men. Often 
times this ideal obtains to the detri- 
ment and too often to the utter de 
struction of character, conscience and 
business integrity. To reach a given 
point, to accomplish a given task, is 
laudable just so long as self respect 
and right relations with other men are 
maintained. 

There isn’t a single man here today 
but owes much to some other man or 
set of men. Today men are doing busi- 
ness with each other and yet that one 
indescrihable, intangible thing which is 
the basis of all business and society is 
faith. Why is it that some men build 
up great businesses while other men 
fail? Simply because the one man rec- 
ognizes that he is a part of a great 
whole, and is dependent upon other 
men. Taking this view he establishes 
himself in the confidence of his fellow 
men, and they become the chief factors 
in his business, while the other man, 
who considers himself all sufficient, is 
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driven from pillar to post and finally 
becomes a nonentity in the business 
world. 

No man is or ever will be a success 
who does not make some contribution 
to the common good of a common peo 
ple. Men are the molecules which must 
be set in motion by you, and through 
these molecules you are to win the 
highest and greatest successes of your 
business, social and moral life. No 
man has a right to levy tribute from 
men over and above that which is just 
and reasonable. Every man has a 
value but that value should not fluctu 
ate as he deals with men. This prin 
ciple being true the world over, cer 
tainly is very applicable to Rotarians 
Honor should be a priceless thing 
among men at all times and under all 
circumstances, but certainly among 
Rotarians. 

We are here for the furtherance, 
first, of business among ourselves, and 
second, to establish by our business 
conduct a standard of just dealing 
which will permanently affect the local 
business interests, and eventually by 
the combination of Rotarian ideas and 
doctrines, the entire business world. 

We therefore, as Rotarians have no 
license, because of our membership in 
this or any organization, to play upon 
the confidence and credulity of our as 
sociation. We must be absolutely fair 
and honest with each other, for, by 
double dealing and misrepresentation 
we undermine the club and prostitute 
faith, the most necessary thing in the 
business world. 

[ do not think there is any order in 
existence today that stands for more or 
has greater opportunity for practical 
good than has this Rotary Club. Its 
members are the representative men of 
the business world. They are the men 
who can, and do in a very large meas- 
ure, mould public sentiment. This be- 
ing true, if we adhere strictly to the 
fundamental principles of this club, 
the influences disseminated here will 
eventually affect the entire business 
life of the city. 
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~~~ 
| Rotarianism is a step in the evolution of humanity and in the emancipation 
| of man from the exactions of unceasing servitude to the interests of self. 
Rotarian Friendship. Youth and Success. 
[There's nothing succeeds like success 


Lord Bacon made the blase announce 
ment, “There is little friendship in the 
world,” and the words were given utter 
ance at a time when the world seemed fair- 
ly saturated with the spirit of good fellow- 
ship. To him, there must have been a 
wide difference between being companion- 
able and being friendly. 

Good fellowship remains while laughter 
rings, but vanishes with the first intimation 
of tears. 

True friendship is worth while because 
it costs. Everything that is worth while 
costs. Cost measures worth; the greater 
the cost the greater the worth. Liberty 
means more to the American people than 
to any other people in the world. Why? 
Because the American people paid the 
highest price for it. 


He who pays the price of friendship by 
doing friendly service knows its value, and 
he would not barter one little spark of it 
for a whole constellation of the other. The 
most permanent friendships are born in 
service. May Rotary ever be a living pro- 
test against the words, “There is little 
friendship in the world.” 


and the time to push a good thing is while 


it 1s succeeding 


Not the least interesting attribute of 


Rotary is its youth The world often 
places a higher value on youth than it does 
on success itself. Youth is full of possi 


bilities and ginger and men, being natural 
born speculators, preter to conjecture as 
to what youth may develop into, be it ever 
sO unpromising, rather than reverence su 


cessful old age. For real interest, the in 
quisitive young mongrel has the aged rib 
bon winner at a sad disadvantage Che 
puppy looks interested in life and is there 


fore interesting, while the old dog has lost 
all of his illusions, and has to fix his 
thoughts upon the hereafter or else look 
sad. 

Rotary is both young and successful. At 
this stage of its development, there is no 
standard so lofty that it cannot be attained; 
no countries to which Rotary cannot ex 
tend. It is buoyant, hopeful, resilient. It 
is interested in the world and the world is 
consequently interested in it. Now is the 
time of all times for Rotary. Let us Rotate 
now hard—fast 
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Service or Charity. 


Of all the hundred and one ways in 
which men can make themselves useful to 
society, undoubtedly the most available 
and often the most effective are within the 
spheres of their own occupations. 


The one thing which I am supposed to 
understand better than I understand any- 
thing else is my own business. In_ its 
realms Il’ am-a professional; in others, an 
amateur or a tyro perhaps, and in them 
my efforts count for comparatively little. 
When we, in our own respective occupa 
tions, serve our customers and our clients 
so well that they cannot be served better, 
there will be less need of charity. 


Charity is the greatest of the immortal 
three, and yet charity sometimes pauper 
izes, perhaps not so frequently as some 
would have us believe, because some would 
have us believe it, or believe that they be 
lieve it, every time the contribution box 
goes their way, nevertheless indiscriminate 
charity sometimes pauperizes. It un 
doubtedly needs systematizing and should 
ec Operated on a business basis. Service 
is commercialized charity and can safely 
run to its speed limit. It helps both sides 
and injures none. 


Edison recently made the statement that 
one hundred years hence there will be no 
such thing in this world as suffering for 
the want of the necessities of life. What 
is going to bring all this about, system- 
atized charity or service? 


Service Not Self. 


Mr. Collins’ “Service Not Self” talk, pub 
lished in the last issue of the Rotarian, de- 
serves more than passing thought. It has 
given rise frequently to the question: 


Is it within the limit of human possibil- 
ity for mortal man to actually join any club 
on earth for the bonafide purpose of put 
ting himself in a position to do other peo- 
ple business favors, or is this a new form 
of hypocra——? 


Well, fake the thought home to yourself 


and live with it for a while. The longer 
you stay with it, the nearer you draw 
toward the conclusion that it is possible 


and that its equal is being done every day 
and all the time by good Rotarians in your 
city and elsewhere. 

“But,” you say, “to accomplish that re- 
sult would be to back Ego right off the 
boards, this Ego that has meant so much, 
in fact everything, to me during all these 
years. It is simply Utopian. You must 
stop using that pipe, my boy, it’s not good 
for you.” 


Page Fourteen 


Let us be game. We have often said that 
we would try anything once. We may su 
ceed in making ourselves like it. 

Utopian, yes, true eonugh, but 
Rotary. 


that 


Purpose of The National Rotarian. 


The primary purpose of The Nationa 
Rotarian is to provide a means for the ex 
change of ideas between Rotarians 
throughout the world, not to give the na 
tional officers an opportunity to express 
their views. These messages are not writ 
ten merely to fill space; nevertheless w: 
look forward to the day when they will b« 
literally crowded out by surging mobs oi 
virile Rotarian ideas struggling to be heard 


The Division Plan. 


By the time this appears in print a score 
or more representative Rotarians through 
out the country will have been asked t 


serve as chairmen of their respecttve trad: 


divisions; and in manner best adapted to 
their particular trades to marshal thei: 
forces into line from Dan to Beersheba 


which is the ecclesiastical of Los Angeles 


to Boston. 

While the plan has met with general fa 
vor, it is probable that few have clearl) 
defined ideas as to just how it can be made 
of service to Rotary. If there were at pres 
ent absolutely none, I would nevertheles 
feel confident that the plan would eventu 
ally work out its own salvation, but there 
are, and here come three of them. 


One: It will afford members of 
line a co-operative organization with which 
they may reach out for an extended for 
eign or domestic trade, or work toward 
the maintenance of professional or trade 
standards. The power of a well organized 
Rotary nucleus in its influence on nationai 
trade associations would frequently prove 
irresistible, and if the true Rotary spirit 
of helpfulness prevails the influence will be 
not only powerful but also beneficent. 


each 


Two: Volumes of business aggregating 
in value almost incredible figures flow be 
tween members of the same lines, who are 
located in different cities. Business of this 
character is every day with bankers and 
hotel men, very frequent with lawyers and 
transfer men, and occasionally with mem- 


bers of almost every line of which we 
have ever heard. 

The profits—and we are talking dollars 
and cents right now—would pay many 


times over all that it costs to maintain the 
national association. 
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Members of many lines, surely members 
of all of the above named, should publish 
a special roster for ready reference on all 
occasions. Rotarianism stands for helpful 
ness, does it not? What more practical 
or natural way to help a fellow membei 


than by recommending him to some one 1n 


need of his service’ 


Three: And this gives more promise 


than either of the others. It is the oppor 
tunity which the trade division plan affords 
for the exchange of ideas between mem 
of the same line who are located in 


bers 
cities. No man can measure or 


different 
weigh the possible value ot a good idea. It 
is Rotarian to give, not only of ones in 
fluence and trade, but also of ones ideas. 


men; were not such the 


You are busy 
not be Rotarians; but re 


case you would 
member that the chairman of your division 
is a busy man, and he has made himselt 
busier than ever by the assumption of the 
duties of his chairmanship. Every time 
you fail to reply to a letter from him, you 
make it necessary for him to write an 
other. Give your chairman a chance to 
succeed. He needs the encouragement 0! 
your prompt reply. In this, as in all other 
things, let us work together, because to do 


so is to be Rotarian. 
The Lawyers’ Division Already Working. 


The lawyers have for some months past 
been using the division plan in a somewhat 
desultory yet effective manner. Last year, 
even working as they then were without 
any perfected organization, items of busi 
ness of considerable importance were for- 
warded from city to city. 


In fact, the lawyers had, prior to the 
Portland convention, realized so much ol 
substantial benefit from the operations ol 
this plan that they held a little convention 
of their own while they were in Portland. 


At this convention of Rotarian lawyers 
ways and means of extending and sys 
tematizing the scope of their work were 
discussed and a number of important reso 
lutions passed. Among others, it was re 
solved that it was the sense of their con 
vention that in all instances where business 
is forwarded by one Rotarian lawyer to 
another, it will be proper that the attorney 
forwarding the business have the final say 
regarding the fixing of fees. It was thought 
that such procedure would be best calcu 
lated to encourage the exchange of busi 


ness, as the torwarding attornev w yuld, 


under such plan, be certain that he would 
not be put to the necessity of charging his 
client more than seemed to him, the for 
warding attorney, reasonable. The system 
ought also go a long way toward inspiring 
the confidence of Rotarians in general who 
have business which they would like to 
have sent to a Rotarian lawyer in some 
other city. Rotarians as a rule have a pet 
sonal and friendly acquaintance with the 
Rotarian lawyer of their own city and feel 
when they deal with him that they are 


dealing with a definite, 


known quantity, 
while if they were se ‘aes h tl 
while 1f they were to deal direct with the 
Rotarian lawyer in another city, the con 
aence otten necessary to the accomplis] 


1 


ment ot the best results in dealings by 


tween attorney and client, might not be 


prescit Tle attorneys who attended 

convencion felt that when receiving bu 
ness trom non-resident Rotarians 
would prefer to divide the fees rather thas 


Suffer any impairment « 


t the confiden 
which should be a factor in business trai:s 


actions, and particularly so because of the 
tact that the counsel and advice of the fo; 
warding attorney, who would necessarily 
be best acquainted with his client's requir 


ments, would always be valuable 


There is a double purpose in reporting 
the above; the first being the apparent one, 
that is, to inform Rotarians as to what was 


done at Portland in order that they ma 
feel fre to ask the adoption oft the plan 
outlined in such legal business as they may 
have to be forwarded from one city to an 
other: the econd to give the hair1 en 


ind members o committees a1 


tion of what may be accomplished in th 
ines and also a suggestion as to the way 
and means of accomplishment 

Since the fore 


going was written, the R 

tarian lawyers and bankers have progresse 
to the extent that they have published the 
compact little directory of which you ar 


sent a copy with this issue 


It is to be hoped that all Rotarian law 
yers and bankers will keep them on thc 
desks at all times available for ready r 
erence and that all Rotarians will preserve 
them for use when occasion permits. It is 
to be hoped that the plan of publishing 
trade directories may be adopted by all 
lines of trade. If it is, and if you preserve 
the directories sent you, you will eventu 
y have a roster containing the names oft 


all 
ll Rotarians throughout the United Stat: 


a 
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Members of Executive Committee of Board of Directors 





FRANK L. THRESHER 
President Tribune Printing Company 
Minneapolis, Minn. 








LEE B. METTLER 
District Sales Manager Pittsburgh Water Heater Co. 
Kansas City, Mo. 


A New Idea in Rotary from Spokane 


Noie to Rotarians Asking for Full Report on Waste Products and Quantities 


l There is waste or by-product in 
every business. 

2. Your waste may be the other man’s 
raw material. 

3. The elimination of waste or its use 
ful employment, is a matter of great im 
portance to your business. 

: . : 

Will you kindly determine the waste or 
by-product of your business and advise 
me 

Give nature of article, quantity, how 
produced, present disposition and cast of 
lisposition. 

Whether saw dust, coal dust, waste pa- 
per, ashes, even if you use all the hog but 


HOW TO KEEP POSTED. 
Subscribe to the service of a good news 
lipping bureau. You will be surprised at 


the items on your business they will find 


for you in the daily papers. Try Pollock’s 
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the squeal, describe the squeal—every 
thing counts. 

Out of the information I hope to receive 
there is a chance that an industrial chem 
ist, an industrial engineer, a Rotarian with 
industrial knowledge and a vision of the 
future—these men may devise ways and 
means of handling your waste commer 
cially, of transforming your loss into a 
profit. Perhaps the combination of Smith’s 
waste with Jones’ by-nroduct will give 
Robinson his raw material. 

It’s not a bad stunt for the Rotary Club, 
it may prove quite profitable. 

Rotarians usually do things, will you do 


this? L. F. ALLEN, Secy. 


Clipping Bureau, Sykes Block, Minneapolis, 
or the International Press Clipping Bureau, 
623 S. Wabash avenue, Chicago. They are 
both furnishing clippings to the Rotary Na 
tional Headquarters. 


Y 
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The Philosophy of Rotary 


By Chesley R. Perry 


The earnest thinker and philosopher sat 
opposite me in the dining car, and fixing 
his steady and inquisitive eyes upon me, he 
propounded this inquiry: “Perry, what do 
you consider to be the philosophy of Ro 
tary?” I didn’t feel prepared, at that mo 
ment, to discuss that question with the 
father of the Rotary idea, but he made me 
discuss it with him just the same, and since 
then I have given a great deal of thought 
at odd moments to the question which was 
and still is on Mr. Harris’ mind. I have 
analyzed the establishment and growth of 
the first Rotary Club (Chicago) and of 
many others. Orally and in correspondence 
[ have discussed the matter with other Ro 
tariang. At times I have started to follow 
the Seattle idea, the Minneapolis idea or 
some Other “keynote” of Rotary, but the 
more I have thought and reflected and con- 
sidered all angles of the question, the more 
[ have been forced to come back to the 
Chicago plan (or what | understand to be 
the Chicago plan and that also of the great 
majority of all Rotary Clubs). 

There is no question in my mind but that 
the Rotary movement has developed into a 
greater and grander example of fraternal 
co-operation than any one conceived pos- 
sible or even thought of in the earliest days 
of the first club. As ofttimes a child with 
plain and unattractive features and awk- 
ward and ungainly form has developed into 
a man of splendid physique and noble cast 
of countenance or into a woman of perfect 
figure, graceful carriage and most beautiful 
face, so, although Rotary may have started 
as a simple and more or less selfish en 
deavor to get additional business for those 
who were its first charter members, it has 
grown and developed into a _ marvelous 
great universal movement with elements of 
magnificent altruism, sparkling with beau- 
tiful gems of the philosophy and science 
of service to fellow man and to society. 

Even so, why is Rotary different, unique, 


interest-arousing, successful? Why is it 
Rotary? 
For my own satisfaction I have formu 


lated the following statement which seems 
to me a true and consistent and more or 
less logical declaration of what Rotarian- 
ism is and how it is practiced. 

The fundamental principle of Rotarian 
ism is the belief that every man engaged in 
a reputable calling is entitled to all the 
business he can get and take care of on the 
“square deal” basis and that he should receive 
the active co-operation and support of his 
friends in getting it 


The primary purpose of a Rotary Club is 


the promotion of the business interests o 
its members 

The methods by which this purpose is 
accomplished are 

Ist. By the development of an intimate 
personal acquaintanceship among all its 
members 

) ) . ; 

2nd. By the encouragement of the prac 
tice of full and frank publicity in the club 
by the members regarding their respectiv: 
lines of business 

her ‘ , 

3rd. sy the cultivation of the practice 
ot doing for “the other fellow” as we woul 
have him do for us, believing that “as we 


unselfishly enable others to succeed, we 

ourselves make progress toward succes 
The second purpose of a Rotary Club is 

the mutual education of its members in a 


knowledge of callings and occupations other 
than the man’s own line of business, thure 
by making each one a better business man 

I'he third purpose of a Rotary Club is the 
enlightenment of its members by their con 
sideration of questions pertaining to public 
affairs or the welfare of the community an 
the nation, thereby making each one a 
ter citizen 

The membership is limited to one man 
from each calling in order that each men 
ber may have all the opportunity and ob 
tain all the benefit that might come fro1 
the representation of his line of business 
in the club and also in order that no one 
calling or allied callings can be numerically 
strong enough in the club to dominate it 

Thus the membership, although limited 
is very representative and it is therefore 


an ideal assembly for the consideration and 
discussion of pubile affairs and of matters 
pertaining to business in general 

The motto and injunction of Rotary 1 
twofold Let the light of your busine sO 
shine that all men may know thereot d 
\s you would that others should do unt 
you do you even so unto them. 

The foregoing, | believe, is the general 
idea of Rotarianism. If I am mistaken let 


me be corrected promptly and emphatically 

lo my mind the Minneapolis idea is th 
same EXCEPT THAT THEY PUT 
STRONG EMPHASIS ON THE THIRD 
METHOD by which the primary purpose i 
accomplished 

[It seems to me that the Seattle idea 15 
also the same EXCEPT THAT IN THEIR 
WORK THEY HAVE PUT STRONG EM 
PHASIS ON THE THIRD PURPOSE 


Che debate is now opened Che 
of this magaine are available to all t é 
who have anything to say \s there \ 
be many contributions to the discussior1 
them all be as concise as possibl 
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TRADE DIVISION PLAN MEETS 
WITH APPROVAL. 

The effort to have all the Rotarians of 
each line of business or profession get in 
touch with each other through section or- 
ganizations with a chairman of each re- 
spective section is meeting with general 
approval. Unfortunately, it has created a 
considerable amount of additional work in 
the secretary’s office for which we were not 
prepared. The preparing and classifying of 
10,000 cards for the headquarters card in- 
dex 1s a pretty big job for us to tackle with 
our limited office force, but we are work- 
ing on it and in time will get it done. Some 
of the Division Chairmen already appointed 
are 

Abstract Companies 

W. E. Glenn, 227 N. Y. Life Bldg., Kan- 
sas City, Mo. 

Accountants 

Herbert G. Stockwell, Land Title Bldg., 
Philadelphia, Pa. 

Architects 

Walter Lovitt, 602 Finance Bldg., Kan- 
sas City, Mo. 

Attorneys 

Dean F. Brayton, 502 Boston Bldg., Salt 
Lake City, Utah. 

Automobiles 

E. J. Filiatrault, care Mutual Auto Co., 
Duluth, Minn. 

Bakers 

Wm. M. Regan, 5th St. and 8th Ave. N., 
Minneapolis, Minn. 

Banking 

R. F. Chapin, Secretary Union Trust Co., 

[Tribune Bldg., Chicago, III. 
Consulting Engineers 

Hans Von Unworth, 602 Finance Bldg., 

Kansas City, Mo. 
Dairies 

Wm. Grafeman, 2101 
Louis, Mo. 

‘Door and Sash Manufacturers 

R. H. Clarke, care of Wheeler Osgood 
Co., Tide Flats, Tacoma, Wash. 

Envelope Manufacturers 

W. J. Berkowitz, 1701 Main St., Kansas 

City, Mo. 


Morgan St., St. 


Haberdashers 
Burton E. Pfeiffer, 487 Main St., Buffalo, 
Pe e 
Hotels 
T. J. O’Brien, the Henshaw Hotel, Oma- 
ha, Neb. 
Laundries 
E. M. Woolger, 2719 Franklin Ave., St. 
Louis, Mo. 
Osteopaths 
Dr. Edward Strong Merrill, 303 O. T. 
Johnson Bldg., Los Angeles, Cal. 
Pianos 
W. S. Miller, Bush Temple, Chicago, III. 
Printers 
J. P. McCullough, care Telegraph Print- 
ing Co., Harrisburg, Pa. 


Page Eighteen 


Seedsmen 

H. L. Holmes, 9 N. Market Square, Har 
risburg, Pa. 

Surety & Fidelity Bonds 

James Van Buren, 415 Commerce Bldg 
Kansas City, Mo. 

Typewriters 

H. H. Simler, 148 Wayne St., Detroit 
Mich. 

Warehouses 

R. Lee Orcutt, 4720 Easton Ave., St 
Louis, Mo. 

Warehouse Rentals 

Stephen A. Hull, 71 Madison St., Seattle, 
Wash. 

The following letters, received from some 
of the chairmen, show their interest in the 
plan: 

SEEDSMEN. 

As Division Chairman of the Seedsmen who 
are represented among the various Rotary Clubs 
of this country, I welcome the information you 
have furnished. 

The suggestion of an interchange of business 
meets with my warm approval and the further 
suggestion that exclusive of conventions there 
may be considerable accomplished by the medium 
of the mail is particularly applicable in our line 
of business. A considerable percentage of seed 
business is done by means of mail orders, and 
every customer who has placed one general order 
for a season sends subsequently, during the busy 
part of that season, pretty nearly daily orders 
and just why this medium may not prove very 
efficacious to the Seedsmen Division of Rotary 
I cannot see. 

I shall formulate and submit to you a plan 
of operation and co-operation and shall begin to 
communicate, as soon as list has been received 
with all of the members of this Division. The 
co-operation in other lines seems to have begun 
and I have seen a letter from as distant a point 
as Seattle, Washington, addressed to our Secre 
tary, who, ex-officio, is an expert accountant 
and a Rotarian, suggesting an interchange of 
business from that point, and that is probably 
the most distant point that Rotary reaches from 
this city. 

With very best wishes for the general success 
of Rotary in toto, 

H. L. HOLMES. 
TYPEWRITERS. 

As a member of the Detroit Rotary Club, repre 
senting.the Remington Typewriter Company, I 
will be pleased to have a list of the members in 
the different clubs who represent the typewriter 
business as offered in the National Rotarian, No 
vember number. I would like to get acquainted 
with those who represent our company and, if I 
have occasion to visit other cities, Rotary mem- 
bers who represent other companies, and believe 
the idea of knowing the members in each club 
who represent your own line of business is an 
excellent one. 

Sincerely yours, 
HENRY H. SIMLER, 
Manager 
Detroit. 


SURETY AND FIDELITY BONDSMEN. 
With reference to my appointment as Chair 
man of the National Rotarian Division of Surety 
and Fidelity Bondsmen I shall be pleased to do 
what I can toward helping along the good cause 
I will endeavor to outline to you within the 
near future what my ideas are in regard to this 
especial division of the Association. 
Yours very truly, 
J. W. VAN BUREN, 
Vice President Globe Surety Company. 
Kansas City. 
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BANKING. ENVELOPES. 
I will be pleased to see what I can work out [ am in receipt of yours of the 5th inst., ad 
al » the lines . nti If ill i vising me of my ippolntment as chairman of my 
along the 1eS you mention you will sent trade division and I hasten to inform you that I 
me the list of Rotary Bankers I will try to start will do everything I can to carry out instru 
something going that may bring about some co tions While, of course, my time is pretty well 
heal o..intarent Thank Mie i ; occupied, I feel it my duty to respond willingly 
PORr Ee OF AERSTERES. lank you for your kin¢ and you can rest assured I will do everything | 
considerations, can to help the good work along 


With best wishes, I remain, 

“ SS aa : Yours very truly, 

R. F. CHAPIN, BERKOWITZ ENVELOPE CO 
Secretary Union Trust Company By W. J. Berkowit 

Chicago. Kansas City President 


Yours truly, 


Here, There and Everywhere 


SPOKANE ACTIVITIES. prolonged applause that was extended t 
After all the good definitions of Rotar Mr. oheidon. 


ianism the enclosed may seem a little tam \fter M1 Sheldon’s talk our Sant 
but it is the outgrowth of the brain of our Claus with his twelve pages began the dis 
advertising man, Mr. W. T. Denniston tribution of gifts to every Rotarian, many 
“Rotarianism is the apothesis of success of which were very amusing. The tree wa 
ful commercialism.” How's that? furnished by a Rotarian and was decorated 
Our annual banquet was held on Tues with electric light 
day, December 5, with an attendance ot Some clubs may claim that they ca 
150. Last week was our Christmas Sug get an attendance before Christma 
gestion luncheon. We had a Christma we feel proud of our 137 busy ts 
Suggestion roll call, calling numbers from men who value this one hour to such at 
1 to 173, and the man whose number ha xtent that they can pull away from the 
been called responding with his name an business at such a busy season 
business and stating, if possible, something ~ eae At. eK 
which he handled suggestive of a Christ 
mas gift. After this roll call the name o 


the members present, which are always 
written on a ticket and gathered up by out 


sergeant-at-arms, were placed in a box. We ‘ 

then had a turkey drawing, the fourteenth k t | 

name being that of Mr. W. C. Schuppel, ew ot Ins 0 © 

who drew an exceedingly large turkey 

given as a prize by Mr. J. A. Ross of the 

T. E. Westlake Co., retail groceries and Portland Oregon 
’ 


meats. 
We inaugurated for the first time a ( The Rose City) 


Rotarians’ Headquarters 





Weekly Boosters’ Drawing. The name 

drawn out to be boosted by every member 

the coming week. This suggestion was In Heart of Business District 

taken from the announcements of some ot A Business Man’s Hotel 

the other clubs. Convenient for Tourists 
After this the luncheon adjourned and Furnishings the Best 


all went into the north room off from the 


Hall of the Doges, which had been kept European Plan 





closed. They then saw fourteen as elegant 
a = pubes a ye berg d y We Make yourself known as a Rotarian and 
erent members, which included an elabo you'll meet some “live ones” 


rate exhibit by the T. E. Westlake Co., 
groceries and meats. 

Mr. A. F. Sheldon, president, and H. 
Atwood, general sales manager of the Shel 
don Schools, arrived in Spokane in time to | 
attend the Rotary Club luncheon on _ ‘| 





Ie RATES: 
| With Bath, Two Dollars and up 
Without Bath, One Dollar and up 


futomobile Bus Meets Trains and Roats 





Thursday noon, December 21 Mr. Shel 

don delivered a short talk on “Salesman 

ship” before 137 wide awake Rotarians | L. Q. SWETLAND, Prest. and Manager 
There has never been a man who has _ | Director National Association of Rotary Clubs 


spoken before our club who received the | [ oe 
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ITEMS FROM THE QUAKER CITY. 

The Rotary Club of Philadelphia has 
grown so rapidly as to make necessary a 
permanent headquarters with which the 
members can always confer during busi- 
hours, and on Nov. 15th it opened 
an office at 1625 Real Estate Trust build- 
ing. Among other features it is planned 
to have there a photograph of each mem 


ness 


ber with his name, business and address 
in one corner. 
Mr. F. H. Stewart’s electrical supply 


business 


tent 


has increased to such an ex- 
that he is erecting a very handsome 
six-story building, about 40x100 ft., adja- 
cent to his present etsablishment. This 
new building is on the site of the old U. S. 
mint, the first federal building authorized 
by congress, which was built in 1792. Mr. 
Stewart has, among other interesting rel- 
ics, a deed signed by Andrew Jackson, con- 
veying this site. 

Every line of sport seems to require its 
own style of costume, as witness the pe- 
culiar productions for baseball, football, 
golf, tennis, etc. Scarcely do our eyes be- 
come accustomed to the bizarre trappings 

sport when another crowds _ into 
Yesterday the automobile was king; 


or one 


view 
today it is the aeroplane, that is, as one 
might say, in the air. And apparently it 


is going to have its distinctive costume, 


for one of the most recent importations 
of McDonald and Campbell in the line of 
men’s furnishings is a suit for aviators, 
made with a special paper lining so as to 
have the utmost warmth and impervious 
ness to the wind with the least weight. 
And speaking of sports, this is the gun- 
ning season, and we recently called upon 
our fellow member, Mr. Zimmerling, the 
manager of the Edw. K. Tyron Co 
Would we be interested to see what is 
probably the ne plus ultra of shotguns? We 
thought we would. A modest looking 
double barrel, it was made by Lebean 
Courally at Liege, Belgium—clearly a 
one and yet not having any special mani 
festations of its worth except perhaps the 


good 


gold plating of much of its mechanism. 
And how much can we have this for? we 
asked. Six hundred dollars, was the reply, 


and they didn’t keep it in the safe, either. 
And when we remembered the good old 
Parker of our boyhood days, costing one 
hundred, we concluded that foodstuffs and 
aeroplanes were not the only things that 
were soaring. 

A very important new product from coal 
tar has just been developed by the Cassella 
Color Co. It is a blue coloring matter so 
superior to indigo in fastness when ex 
posed to sunshine, acid or bleaching, that 
it is expected to replace it altogether fo 

















Brothers 


Rotarian 








| We 





We seek such of your orders, for requirements in our 
. line, as cannot be taken care of to the best advantage 
| by Rotarian Brothers in your local association. 


Photo-Engrave in one or more 


and Design 


| ILLUSTRATIONS FOR HIGH GRADE CATALOGUES, ADVERTIS- 
ING DISPLAYS, BOOKLETS, POSTERS, ETC., ETC. 


| 
} 
i Send for our Rotarian Specimen Portfolio 
| 
iy Established 1889 


GATCHEL & MANNING | 


Photo Engravers and Illustrators 
Opposite Old Independence Hall 


Philadelphia 





colors 
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The 
it is Hydron Blue, and we may confidently 


dyeing cotton goods. name given t 


expect our members, who are nothing if not 
up to date, to demand that their blue negli 
gees shall be dyed with this color. 

A large part of the office equipment for 
the huge new structure of the Ladies’ 
} 


DY Mr 


Bureau. 


Home Journal has been completed 
M. W. Montgomery of the Library 
The Philadelphia 
of the 
years by 118 per cent. 

Mr. William Curry 


windows in 


business of the branch 


bureau has increased within three 


has just finished put 


ting in new show his Chestnut 
trunk 
is installing a new electric lighting systen 

Mr. D. E. Wooley, treasurer of the Es 
tey Co., has recently been elected a director 
of the Walnut Street 

President Glenn C. 


street and leather goods store and 


Business Association 
Mead of our club has 
been appointed assistant city solicitor ot 
Philadelphia. 
CLAYTON W. PIKE. 
SHELDON SAYS: 
“As we unselfishly enable others to suc- 


ceed, we ourselves make progress towards 
success.” 








HIGH GRADE MEN 
$600.00 to $15,000.00 


The Right Man For The Right Place. 

ROTARIANS—The very best men in 
America are yours forthe asking, at the 
same salary. No you. We've 
stood the test for 8 long years, 5 years a 
Chicago Rotator. 

30,000 picked Office, Sales, Technical 
and Clerical Men, Bookkeepers, Stenogra 
phers and Clerks in file with their refer 
ences investigated 
300 to 500 applicants call daily 

Our organization of 35 are at your 
service every day inthe year. The world 


cost to 





our territory. Loosen up; tell me what 
you want—you'll get it 
REMEMBER, a large department «1 
rected to each kind of help 
We also interview 150 to 200 
office help daily 
JAMES O. CRAIG, Pres't 


Business Men’s Clearing House 


CRAIG EMPLOYMENT AGENCY | 
108 So. La Salle Street CHICAGO | 


We’re the largest because we’re the best. 
We’re the best because we’re the largest. 


female 
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The Jenkins 
LINEN CO. 


Hotel, Railroad, Steamship 
and Restaurant 


Linen Manufacturers 


Large Stock of Linens Woven Especially For 


HOTEL USE 


Napkins, Tops, Table Damask, 
Crash Toweling. Doylies, Etc 














Table Cloths, 
Sheets, Towels, 





Telephone, Gramercy 383 


13, 15, 17, 19 and 21 East 22d St. 
NEW YORK CITY 


FACTORY: Russell Street, Belfast, Ireland 











V. CLEMENT JENKINS 
Vice-Prest. New York Rotary Club 





NEW FEATURE AT DES MOINES. 
We had a meeting this noon that was 
a peach; perhaps the most important thin; 


that developed was the Kicking Squad that 


went into operation regarding the servic 
that they had received in the places 
business of some Rotarians. 

Our shoe dealer has a store 22x100, en 
ploys 14 clerks There were three kicl 
registered on him on account of inefficient 
clerks, but he came back with bells on and 
put it up to the Rotarians that it was 
possible for him to watch all of the } 
all of the time and as the Rotary ‘ 

a mutual benefit organization he was t 
as glad when they complained of the set 
ice as he would be if they bought a pair 

f shoes and he pri mised to give KNotal 
ians’' satisfaction if he had to wait n all 
of them himself. 

This provoked iscussion along these 
lines which was very helpful and will 
doubtedly prove a great benetit t the 
members of our club during all times t 
come, O. R. McDONALD 

President Knight of Detroit recently 
ported a similar incident but in this case 
the dissatisfied member made his rey 
to President Knight who personally took 
up the matter with the member who 
clerks had offended and this man also 
pressed his appreciation of having had the 
matter brought to his attention 
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CHICAGO’S GREAT ROTARY SHOW. 
A TREMENDOUS HIT. 
As Seen by James O. Craig, 
President Business Men’s Clearing House. 


Having attended practically all the large 
business shows which are held in Chicago 
from time to time, [ must admit I have 
never attended a show where there was as 
much “doing” as at our Rotary show. 
There were over 60 exhibits and we could 
have had 60 more if the space had been 
large enough to accommodate the appli- 


cants \s it was, Wheeler, our varnish 
manufacturer, had an exhibit on the ceil- 
ing \bout 400 attended—‘the 400’—and 


you Gan imagine what a jam we had ina 
space 180 feet long by 50 feet wide. 

\s this show was the first attempt of its 
kind in Rotary, I had an idea that we would 
have some fair exhibits, and a good many 
members would turn out, just because it 
was the proper thing to do, and they would 
soldier around, look at the exhibits and for- 
get what they saw. But I had overlooked 
the fact that a Rotary Business Display 
was one of Secretary Davison’s pet ideas 
which he had been advocating: for more 
than a year, and that he had seized this 
opportunity to turn a full head of steam 


into the cylinders and, “believe me,” there 
was “some” steam, for everything ran at 
the top notch and the machinery of the 
organization worked perfectly. And Davi 
son, as chief engineer, as well as promoter 
of the show, was everywhere looking after 
the interests of the exhibitors and promot- 
ing business. 

At the door was our worthy President 
Miller, with a smile on him a yard wide, 
greeting everybody as they came in. At 
the first glance I was surprised to see the 
tremendous jam of people laughing and 
talking, congesting the aisles in several 
places listening to some Rotarian giving a 
demonstration of his business. 


Well, the next fellow I saw was Dox 
Neff, our beloved Financial Secretary, col 
lecting fifty cents from everybody, which 
was the admission fee, together with a 
“chip” that entitled the holder to all that 
he could eat. 

There was such a jam it took me nearly 
fifteen minutes to walk twenty feet. Every 
body seemed to know each other, and ev- 
erybody was happy. There didn’t seem to 
be any strangers in the whole crowd, Evy 
erybody talked freely with everybody else, 
feeling they were acquainted, whether they 
had been introduced or not. In other words, 
the Rotary spirit was at its zenith. 








PACKER VENTILATOR 


° SASH RAIL INSTALLATION 


HIGHEST EFFICIENCY, GREATEST CAPACITY, LOWEST PRICE 
FOR OFFICE, HOME, FACTORY 


Highest Endorsements. Thousands in Use. Write for Prices. 
REPRESENTATIVES WANTED 


ALFRED A. PACKER 


19 So. La Salle Street, CHICAGO 


Member of 
Chicago Rotary Club 
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Penn 














First, I ran into Max Goldenberg, the big Chi 
eago furniture man. Max says everybody's credit 
is good, especially Rotarians. He certainly had 
some swell furniture, beds, upholstered chairs, 
and an elegant mahogany bed-room suite that 
reminded you more of a dream, and it certainly 
was displayed to a queen’s taste. 


Right across the way was Angster, the brass 
specialty man. His particular kick was that 
he could not find enough time to write all the 
orders he was receiving, as he had some very 


attractive brass cavdelabras, which seemed to 
strike everybody’s eye as a Christmas present. 


Next was the Vivax Storage Battery Co., with 
a combination magneto and battery which re 
charges itself, and also furnishes a system of 
starting, ignition and lighting. 

Next was Swain’s exhibit, the big meta! and 
shoe polish man. I didn’t know there was as 
many polishes manufactured in the world as 


Swain had in his exhibit. 

Across the way was Chas. T. Wilt, bag and 
trunk manufacturer. He bad one trunk there in 
which you could pack seven suits of clothes, one 
overcoat, a hat, a dozen shirts, and I don’t know 
how much more, and all the clothes would be on 
hangers, just the same as in your closet. 

The next was Cruver, our advertising novelty 
manufacturer. He had a couple of thousand mir 
rors, and various other attractive “little things.” 
Cruver said he never saw such a fine bunch of 
souvenir hunters. However, Cruver said that 
among all the big shows at which he had ever 
had an exhibit, he believed the Rotary show did 
him the most good. 

The next was Cole, our fire fighter, selling 
Pyrene, a fire extinguisher, which you can put 
in your overcoat pocket, and which would have 
stopped the Chicago fire if Mrs. O’Leary could 
have been the proud possessor of one, as it will 
extinguish an oil fire just as easy as water. He 
ulso was busy with his order book. 

The next was Miller, our worthy president 
representing Bush & Gerts Piano Co., displaying 
a player piano and a regular piano, in the hands 
of two fellows who certainly knew how to tickle 
the keys. They furnished good music all evening 

Next was Carrol MeMillan, our merchant tailor 
He makes the extra fine clothes. He had two 
coats on exhibit that were works of art. 

His neighbor was Bott, of the Rapid Address 
ing Co., with a machine that will save every large 
firm thousands of dollars annually. 


J. W. Marshall & Co. 


Collections and Adjustments 


901-4 Unity Building 
127 No. Dearborn Street Chicago, Ill. 
(J. W. Marshall, Member Chicago Rotary Club 




















Then we came to Lawrence, the paper box 
man, who furnished boxes for the ladies to carry 
their souvenirs and advertising matter in. Law 
rence was not only busy, but happy because he 
was making a hit with the ladies. 

Next was Schuette, the jewelry man, with a 
fine exhibit, feeling certain Rotary Christmas 
business would be fine. 


Next was Cazier, who makes a_ business of 
manufacturing hangers for clothes, with a fine 
display. 

Next was J. W. Williams, with an excellent 
display of lace curtains, laces, embroideries, 


white goods and faneywork. It took me about 
ten minutes to get past Williams’ display be- 
cause the women were so thick and so interested 
that you couldn’t even push or shove them aside. 
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Next was Byron O. Jones, representing John 
Gerts, the piano stool and bench manufacturer 

Next was Weydell’s exhibit, with a series of 
models and castings of miniature bridges and 
aeroplanes, which I understand was a work of 
art in that line of business. 

Across the way was Crofts, with a fine exhibit 
of paper and wooden boxes, and especially a line 
of fancy candy boxes which cannot be beaten 
It took four guards to keep the crowd from get 
ting the fancy boxes as souvenirs Afterwards 
I understand, Crofts loosened up and gave most 
of them away 


Next was Craig, the employment man, telling 
about the 500 to 1,000 high grade office, sales, 
technical and clerical men he places every month 


with 15,000 of America’s best firms 

Next was Max Wolff, displaying nearly an en 
tire laundry in operation. He had one machine 
about the size of your hat, that you could shoot 
a rough collar in at one end, and it would come 
out with a beautiful finish, at the “finish.” 

Across the way was H. R. Paul, “Men’s Hats,” 
with a fine display, and a crowd of about thirty 
five women, jamming and crowding trying to pick 
out a hat that would good on her hubby's 
‘bean.’ 


look 


Next was Roth, the dynamo and motor man 
who said the show was doing bim a lot of good 





Union Trust Company 
Tribune Building, CHICAGO, ILLINOIS 
Capital ard Surplus - $2,500,000 
Rufus F. Chapin, Secretary 


( Member of Rotary Club of Chieay 











Next was O'Malley, 
Pittsburgh Water 
hundred dollars 


with his instantaneous 
Heater O'Malley made four 
before he was on the job an 


hour. 

The next was Reis, chiropodist. who said he 
put everybody on the best footing 

Next was our old friend Sheldon, of the Shel 


don School, who has educated sixty thousand 
students, as well as the forces of twenty-five hun 
dred of the largest corporations in America 


Right across the way was Manning, the coffee 
man, Manning, however, was neglecting his 
business, and I found him intermingled among 
noise, bum music, and masquerade outfits. Man 


ning’s chief endeavor was to start a quartette 


Next was the refrigerator man, representing 
the White Enamel Refrigerator Co., with a fine 
display. 

Next was the American Ironing Machine Co 
demonstrating an ironer for home use, which is 
a “pippin.”’ 

Next was Judd, the great washing machine 
man, manufacturing the Judd Home Laundry 
Machine, with which you can do a washing with 


your little finger 
Right next to Judd’s washing machine, was 
Rossbach, of the Washington Shirt Co., with a 
fine display of gent’s furnishings I could not 
quite get the connection between the Washing 
ton Shirt Company and the washing machine 
company, together. However, I 
hope it is not contrary to the Sherman Act 


Next was Chapin, the 


being so close 


banker, telling us how 
to save the coin for a rainy day. They gave 
away pay envelopes. However, there wasn't any 
money in the envelopes 

The next was Carnahan, displaying some fine 
specimens of commercial engraving, by the Haw 
tin Engraving Company 
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rhe next was Tilton, of the National Sports- 
man Store, with a raft of sporting goods, such as 


baseballs footballs, golf sticks, guns, fishing 
tackle, poker chips, hunting boots, “cold tea” 
flasks, et¢ 

Next was Slotkin, of the Atlantic & Pacific 
Bird Store, displaying the original horned 


rooster. from Morocco, valued at $2500.00. This 
rooster has a pair of horns nearly two inches 


long, protruding just back of his ears. Also 
had a fine display of parrots, cats, birds, and 
fishes ! would naturally say, “Slotkin’s display 
was a bird.” 


Next was Heath & Milligan the big paint 
house, with a good display. 


_ Good Service 
Arrow Transfer Company 


We receive upon consignment 
carloads and L.C.L. shipments 
to be distributed in Chicago and 
for transfer to points beyond. 














| 
i 
| C. F. Templeton, V. P. and Mgr., solicits correspond- 
ence from fellow Rotarians. 
(Member Chicago Rotary Club 


| 
| 708-710-712-714-716 Sebor St., Chicago 

















Next was Packer, with a ventilating system, 
which was recently endorsed by the Chicago 
Ventilating Commission, especially adapted to 
street cars, public conveyances, office buildings, 
et 
Next was Scholl, with every kind of a foot 
easer imaginable, from a powder to a gold plate. 

Next was Harry Ruggles, our “live one,” who 
does the printing for nearly one hundred per 
cent of the Rotary Club members. 

Next was Uhl, of the well known firm of Ru 
dolph Wurlitzer Company, the big musical in- 
strument house. Uhl furnished us fine music all 
evening with his elegant Victrolas. 

Next was Rich, the diamond man, with a 
$20,000.00 display of jewels. Rich said he cer- 
tainly was getting the business, and the ladies 
were fifteen feet deep. Of course, Rich is un- 
doubtedly a hit with the ladies, but a few of the 
more jealous of the Rotators are of the opinion 
that it was his jewels that were attracting the 
ladies. not his bald pate. Personally, I have 
nothing to say, being the reporter for a non- 
partisan paper, 

Next was Childs, with one of the finest dis- 
plays of emblems and badges I have ever gazed 
upon. Som@ pieces cost as high as $200.00 with- 
out a single diamond setting. Childs was doing 
a big business, 

Next was Yawman & Erbe, with a fine display 
of office fixtures, filing cabinets, etc. 

Next was Hassell, with a fine exhibit of men’s 
shoes, from his “largest men’s shoe store’ in the 
country 

Next was the exhibit of our worthy secretary, 
Mr. Davison, of the American Plate Enamel 
Company, who plate and enamel everything from 
teaspoons to store fronts, 

Next was White, with his display of cut glass, 
which also attracted a large crowd of the ladies. 
White certainly was ‘fit up.” 

The next was Waterman, selling Alabama farm 
ind fruit lands, with a fine display of fruit, nuts, 
vegetables, etc. He said the show certainly was 
producing fine results for him. 
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The next was Meuser, our ink man, represent 
ing Pyramid Ink Co., selling the best ink in the 
world, by test. 

Next was Doc. Hawley, the great eye, ear 
nose and throat specialist, with a display of 
pickled eyes, nerves, ete., an accumulation of 
twenty years’ experience. 

Next was ‘“‘Monty” Bear, with his fine line of 
hand engraving, such as letter heads, fine sta- 
tionery, cards, etc. Monty certainly was a busy 
man, not because he is one of the “handsomest”’ 
fellows in the club, but because he turns out 
the finest work in the country. 

Across the way was Schneider, our florist 
Schneider was the only man with a kick at the 
show. He said he was so busy taking orders 
and doing up bouquets from the large display 
he brought with him that he didn’t really get 
an opportunity to see what there was at the 
show. 

Next was Wallace, of the Perfection Vacuum 
Cleaner Co., demonstrating a stationary electri 
machine that can be installed in any house, with 
so much suction that if you put your finger in 
the tube, Wallace says, “It might pull out your 
eye tooth.” Doc. Neff, our dentist, is thinking of 
installing one in his office. Wallace sold one 
machine as a Christmas present. 

The next was W. R. Huntinghouse, who do 
nated all the cotillon favors, and gala attire 
His booth certainly was a busy place. He also 
arranges entertainments. 

About ten o’clock the bunch commenced to 
break up. I made it a business to ask all the 
exhibitors if in their estimation they considered 
the show a success. Many of the fellows who 
make a business of showing at all the big shows 
said they. beueved that the Rotary Club show 
did them more good than most of the big shows 
they exhibited in at the Coliseum. As I said 
before, we could have had as many more exhib 
itors as we did have, but we did not have space 
enough to accommodate them. I should estimate 
there was about $200,000.00 worth of merchan 
dise displayed. 


I was particularly impressed with the good 
feeling among the women folks Everybody 
seemed to know each other, and furthermore, 
they all seemed to be buying. 

I certainly think every Rotary Club in Amer 
ica should proceed to start a show at once. Not 
so much for the immediate monetary considera- 
tion, but it brings all the members closer to 
gether in a social way, at the same time giving 
each individual a method of advertising that 
is second to none, before a class of people who 
are unusually desirable as customers. Chicago 
Rotary will have another show in the near 
future 








Do You Ship to Kansas City? 
If not, Why? 


Quick delivery and saving in freights by 
warehousing with us, or consigning col- | 
lective cars to us for distribution | 
: : 

All details of Branch House business || 

at only a nominal cost. i 








Tell your friends about us 


Clagett Storage & Transfer Co. | 


(W. 8S. CLacetr, Member Kansas City Rotary Club) I 
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WuRUIZER—— 


The World’s Greatest Music House | 


Manufacturers and Importers of 
Everything Musical 


The Wurlitzer Musical Instruments have been 
the Standerd of Excellencc for 55 Years 


HIS is the fifty-fourth year of our wide experience 
I in the making and handling of Musical Instruments 
of every description. It finds us with facilities and 
equipment unexcelled by any in the world. It finds us with 
a volume of business second to none in the world. It finds 
us with a reputation in Musical Circles for making of in- 
struments of perfect musical quality and selling at the 
lowest prices. The remarkable success we have achieved in 
our business experience of over half a century, has been due solely to conscien 
tious painstaking effort and an earnest and unfaltering determination to produce 
instruments that could not be excelled in any respect by those of any othet 
maker. We have exhausted every possible means and made every possibl 
experiment to better the quality of our products and to increase their efficiency 
In every business transaction we have been guided by an unwavering purpose 
to make every customer a pleased and satisfied customer. To the combination 
of these facts we owe our present high position in our line of business. W< 
prove the superiority of our goods by sending them subject to six days’ exam 
ination. Should any of our instruments fail in any manner to come up to our 
claims, we stand ready to make it satisfactory or refund your money. We have 
also arranged a plan for selling instruments of the value of $15 and up on 
monthly installments, regardless of where our customers are located. 


The Wurlitzer Orchestral Harp 

The Wurlitzer Company seeks to place the Wurlitzer Harp before the 
music loving public as the finest example of modern artistic harp building and 
to invite the fullest investigation and comparison. 

The Wurlitzer Harp was designed and is being made under the personal 
direction of the greatest harp builder of all time—the man whose work ts known 
by all prominent harpists of this country and Europe and who ts responsible for 
practically all of the remarkable improvements in the harp during the pas 


twenty years. 
Prices $500—$650—-$850—$1000 
EASY PAYMENTS 


Wurlitzer Specialties 





t 


Wurlitzer-American Band Instruments Mayflower Guitars and Mandolins 
Wurlitzer Professional Drums and Traps’ Robert Glier Violins and Cellos 
Max Monnig Flutes Henry Farny & Cie Clarionets 


Trutone Strings for All Insiruments 


The Rudolph Wurlitzer Co. 
329 So. Wabash Avenue, Chicago 
121 E. Fourth St., Cincinnati, O. 25 W. 32nd St., New York 


Represented in Chicago, Cincinnati and New York Rotary Clubs 
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A FEW MINUTES WITH EBERHARD. 

Eberhard is a director of the Rotary 
Club of San Francisco and president of 
the Geo. F, Eberhard Company, whose 
service is  introducing-advertising-selling. 
He sends out his “stuph” in weekly letters 
that are full of ginger. This is one of 
them 

HERE’S TO THE WORK OF 1912. 

[To you who are fellow workers in the 
upbuilding of what we have a right to be- 
lieve is not only a UNIQUE ORGANIZA- 
TION, rendering a NEEDED SERVICE, but 
a most important Pacific Coast enterprise, I 
send my heartfelt thanks for the splendid 
work done during 1911. 

I sincerely appreciate what you have ac- 
complished and to demonstrate this, we 
have laid out work for YOU TO DO in 1912 
that will bring with it increased responsi- 
bility and more good, hard, intensive work 
than ever before. 

While you and I can look forward and 
see the future of this organization, not only 
the growth of 1912, but 1913, 1914 and 1915 
as well, bringing the addition of new de- 
partments and forcing the growth of every 
present factor and unit in the organization, 
we must not overlook that “TODAY” and 
“TOMORROW” the NECESSARY THING 
IS LOYAL, GRACIOUS, WELL DIRECT- 
ED, ENTHUSIASTIC “EFFORT.” 

We must not forget that “personality” 
backed by the great motive power “energy” 
supplied by loyal, enthusiastic, honest, 
healthy individuals is what insures growth 
and success of any organiation. 

WE KNOW WHERE WE ARE GOING 
AND ABOUT HOW FAR WE WANT TO 
GO. To get there, we must each back our 
knowledge with an invincible determination to 
do our part. 

We have our “OPPORTUNITY” branded 
and hobbled right here in the midst of the 
“Promised Land.” There is enough unfin- 
ished work ahead to keep us busy for maiiy 
years and the departments that we must 
add to this business and the growth of the 
present departments mean, with each new 
year, a greater opportunity for those that 
can assume responsibility and furnish the 
initiative necessary to our further success. 

I am here to “go the limit” to help each 
fellow worker during 1912. I know the 
best way to do this is to build up my own 
efficiency, so I try earnestly to correct my 
shortcomings and increase my knowledge. 
I endeavor to be worthy of a leadership 
founded on merit and respect. 

Just $$$, power and all that for which 
our friends try their strength and souls 
does not appeal to me unless along with it 
can go the hearty approval of all who have 
worked with me. 

It’s so easy to get all life’s “worth while” 
good things. Maintain your self respect, 
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be a friend, work cheerfully, study, be lib- 
eral in your views and dealings and watch 
your health. 

This world is ready for more broad-mind- 
ed, cheerful men and big business enter- 
prises, but the enterprise must be worthy 
and the men must be clean and above ll 
things “liberal” in their attitude toward 
those who “serve.” 

“Give the world the best that you have 
and the best will come back to you,” some 
poet said. 

I'll do my best during 1912, and if you 
doubt this at any time, be a friend—tel! 
me, and I will do that much more for you 

Cheerfully, 
GEO. H. EBERHARD. 





Rotary is a club that puts a man on his 
mettle. We are all the time hearing such 
sayings as: “If you see it in the Sun it’s 
so,” and “If it burns alcohol, we make it.” 
Here’s another: “If it’s done by a Rotarian, 
it's done well.” There is something of the 
arts and crafts idea in Rotary, going back 
to first principles and good goods and good 
service, which are always honest. 

—Daniel L. Cady 


WM. J. BOVARD. 
Insurance. 


Secretary Rotary Club of New Orleans, 


Director National Association of Rotary 


Clubs. 

















The Natural Convention 


City for 1912 
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SUMMER EXCURSION RATES | 


FROM 


ALL POINTS 


LET US ENTERTAIN YOU NEXT AUCUST IN 
THE COOLEST CITY IN THE UNITED STATES 


DULUTH ROTARY CLUB 
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1912 GOOD WISHES FROM DULUTH. 


On Monday, January 8, the members of 
the Duluth Rotary Club were the guests 
of the Soo Line at a luncheon held under 
somewhat unusual conditions. 


Luncheon was served in one of the new 
all-steel diners of the company, which was 
run into the magnificent depot at Sixth 
avenue west and Superior street specially 
for the occasion. 


The club turned out in force to do jus- 
tice to the excellent luncheon provided; 
and, at the conclusion of the repast, a 
hearty and well-earned vote of thanks was 
tendered to Messrs. Sherwood and Gehrey, 
the Duluth Rotary representatives of the 
SOO 


Mr. Bates, representing Bradstreet’s in 
Duluth Rotary, drew down upon himself 
the benedictions and congratulations of 
the club by bashfully producing a box of 
“Rotary” cigars with the brief explanation, 
“It’s a boy!” 


Mr. Borgen, Duluth’s pioneer oil and 
paint man, asked the club to get together 


in force to attend the annual meet of the 
National Ski Club to be held in Chicago 
this winter, with a view to securing the 
1913 meet for Duluth. 

Duluth has the finest ski-jump in the 
United States, and can always be relied on 
to furnish the right brand of weather, two 
factors which should go far towards se 
curing for her the permanent headquar 
tership of the National Club. 

The Duluth Rotary Club is gathering mo 
mentum with every rotation. Considerable 
excellent civic work has already been fos- 
tered by the club, particularly along the 
line of good roads, while individual mem- 
bers report a marked increase in business 
due to the efforts of fellow-Rotarians. 

The Duluth Club is looking forward to 
an early visit from President Harris of the 
national body, and is making preparations 
to give him a royal good time when he 
comes, 


His visit will undoubtedly give added 


impetus to Rotary work in Duluth. 

To all Rotary Clubs, everywhere, the 
Duluth Club wishes unlimited prosperity fo1 
the year 1912! 


C. H. McINTOSH. 


(CHICAGO & DULUTH) 











Included in list of approved Fire Appliances 
issued by National Board of Fire Underwriters 

















Any man, woman or child can use it. 


The only universal fire extinguisher. 


It will damage absolutely nothing but fire and will 
not freeze at any livable temperature. 


Send for Descriptive Booklet or Let Us Call Upon You 


Pyrene Company of Illinois, 29 So. La Salle St, Chicago 


(Represented in Chicago and Duluth Rotary Clubs) 
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SNAP, VIM AND GOOD FELLOW- 
SHIP AT DETROIT. 

Rotary in Detroit is going forward by 
leaps and bounds. The weekly luncheons, 
which are held Wednesdays from 12:30 to 
1:30, are wonderfully interesting. Presi- 
dent Knight is a hustler. The spirit and 
hustle of the meetings is an inspiration to 
every business man who attends. No one 
person speaks for any considerable time. 
Specially prompt service is provided by the 
hotel management and the luncheons prob- 
ably require about thirty minutes, leaving 
thirty additional for the talks. 


Illustrative of the interest manifest in 
these weekly gatherings, it may be men 
tioned that out of a membership of ninety, 
a recent attendance was sixty-two. At the 
business meeting held last week thirty- 
three additional names were recommended 
by the membership committee and passed 
upon by the club. As elsewhere, Rotary 
in Detroit has secured the very best busi 
ness men in the city. 

A considerable amount of the interest 
and enthusiasm of the members is due 
to the spicy notices of the meetings which 
Secretary D. H. Bower prepares and sends 
out weekly. Every word carries snap, vim 
and good fellowship. 

The Rotary Club of Detroit is said by 
many to be the most helpful organization 
for men in the city. The meetings are 
looked forward to with the utmost interest 
and members confess that they begin to 
think about the Wednesday meeting as 
early in the week as Monday. 


Over in Detroit the Rotary Club has 
adopted a rule which is distinctly charac- 
teristic of Detroit and carries out still 
further the Rotary spirit. Every member 
calls every other member by his first name 
regardless of who he is, where he lives, how 
big a business he conducts or what hon 
orary or professional titles may be attached 
to his name. 

If his name happens to be “Hon. Jas. H. 
Ballentine,” he is called “Jim.” The presi- 
dent of the club, Mr. C. Edward Knight, is 
just plain everyday “Ed.” 

This distinctive innovation in club life 
was originated by Detroit's distinctively 
democratic president, “Ed Knight,” himsettf 

The idea, however, is proving wonder- 
fully efficient in bringing the men closer to 
gether. It is interesting, indeed, to see a 
group of stern, dignified business men get 
together at lunch, grasp each other by the 
hand and say “Hello, “Bill,” “Jim,” “Dick,” 
“Jake,” “Andy,” and so forth. 

Possibly some of the other clubs will find 
the same frankness beneficial in their or 
ganization. 

FRANK T. CAMPBELL. 


Have you heard about Rotary 


SEEDS 


| They grow, because they are tested. 
Catalogue mailed free. 
“Nuf sed” 


Have you a seedsman in your | 
Send us the name 


Holmes Seed Company | 
| HARRISBURG, PA. 


BOSTON ROTARY CLUB NOTES. 


We have taken a new lease of life in that 
we believe we have solved the problem of 
membership. In line with some other Ri 
tary Clubs we are now selectiing carefully 
the best material in all lines not now rep 
resented, putting the burden on the Mem 
bership Committee of looking into the rex 
ord of each proposed member carefully, 
which Committee reports to the Club, when 
vote is taken admitting or receiving Che 
Secretary then extends an_ invitation to 
those accepted by the Club to join us and 
the member proposing name is requested 
to follow up and see that card provided for 
the purpose is signed accepting member 
ship. 

We will be honored, unless something un 
foreseen prevents, by having our Govern 
or, His Excellency, Eugene N. Foss, with 
us at our December meeting. He has al 
ready accepted Honorary Membership, and 
our main object in having him with us at 
this time is to have him explain fully to 
the Club his wishes expressed to the writer 
some time ago relative to a Public High 
way from the East to the Pacific Coast by 
1915 and a permanent New England Build 
ing at the Panama Exposition. We con 
template starting the ball a-rolling on 
these two matters which are of considet 
able importance 

Mr. Geo. C. Daniels, New England Pa 
enger Agent of the Southern Railway, at 
our next meeting will take us all on a fre: 
trip through the Southern States by a 
stereopticon lecture. This will be an edu 
cational feature 

An exhibit of the wares of our Leather 
Goods Man, Mr. M. A. Miller of S. S. Mil 
ler & Sons, will also be a feature at our 
December meeting. We started this feature 
at our last meeting by having the Noiseless 
Typewriter Co. demonstrate their wonder 
ful noiseless machine and this privilege will 
be extended each month to any member 
desiring to do likewise. 


J. E. FITZWILSON 
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PLEAD FOR NATIONAL ROADWAY. 


Rotary Club Speakers Confident of Early 
Start. 


That a national roadway from Atlantic 
to Pacific, starting at Boston, suggested by 


Governor Foss, soon will be undertaken 
through the influence and work of the 
civic committee and members of the Bos- 


ton Rotary Club was made public Monday 
night 

Major P. F. O’Keefe, a Boston advertis- 
ing man, made public the plan at the ban- 
quet of the club at the Hotel Nottingham 
as chairman of the civic committee, con- 
isting of ten of the club’s prominent mem 


Governor Interested. 


Governor Foss is much interested in the 
Rotary Club, and it was through a sugges- 


and there is a good road which extends 
from Boston practically to the New York 
line. 

“If, with the co-operation of the other 
states, which undoubtedly can be secured, 
this road is made a realitv, Massachusetts 
will have the credit of being the State to 
start the immense undertaking, and Boston 
will receive the credit as being the city 
from which it started.” 

President Francis M. Carroll presided at 
this enthusiastic meeting of the Rotarians 
Robert H. Clark, chairman of the admis 
sion committee, was elected vice-president 
to succeed H. C. Ripley, resigned. Mr. 
Clark made one of the brightest speeches 
of the evening. 

Ex-Senator Frederick J. Macleod, chair 
man of the Board of Railroad Commis 
sioners, was the invited guest, and princi 
pal speaker. Commissioner Macleod spoke 
on the great work which is being done by 





os | | 
| KEWANEE BOILER COMPANY | 


(STEEL) 


FIRE BOX HEATINC BOILERS | 
WATER HEATERS AND TANKS | 


CARBACE BURNERS | 
AND POWER BOILERS 


27 W. Lake St. 


Chicago 


J. P. DUGGER, Secretary, (Member Chicago Rotary Club) 


St. Louis Manager, OTTO DIECKMANN, Jr., 


| 
| 
j 
} 
| 
Member Saint Louis Rotary Club) 
| 





that this civic committee 
was appointed. Said Major O’Keefe: 

“Good roads are important in all com- 
munities, Just as railroads reach out and 
develop the countrv, so do good roads de- 
velop every part of a state or community 
through which they extend. This civic 
committee, backed as it is by such a large 
and influential number of men as the mem- 
bers of the Boston Rotarv Club and with 
the aid of the Rotary clubs throughout 
the country, the national association ex- 
tends an influence greater than you can 
appreciate at the moment. 

“IT hope and believe that we can agitate 
and start that much talked of nation road- 
way. This highway was bound to become 
a reality in a short time and it should start 
We now have a great num- 
highways in Massachusetts 


tion from him 


trom Boston. 


ber of good 
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the Rotary Club, the immense influence 
which the club is exerting, and gave an 
interesting speech touching on public utili 
ties and the work of the commissioners. 
—Boston Post. 





LOS ANGELES GREETING. 


Good morning, Rotarians. 

Is the Rotary Wheel turning for you? 

Give it a whirl—it turns from you, 

Sut it must also turn back to you. 

Keep it whirling—whirling—whirling. 
—Will Stephens, Secy.-Treas. 





THE LARGEST CLUBS. 
According to the semi-annual reports of 
September Ist last, the three Rotary Clubs 
largest in point of membership are Chicago, 
278; Seattle, 276; St. Louis, 225. 
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VESTED RIGHTS 

\ good example of how so-called “vested 
rights” sometimes originate is found in the 
story of the man in Kansas who found a 
knot hole in a grain elevator out of which 
the grain was running. Picking up a corn 
cob, he stuck it in the hole. Shortly after 
wards, needing a little grain, he yielded to 
temptation, and taking an empty sack, he 
slipped over to the elevator, removed the 
corn cob and got a sackful of grain, plug 
ging up the hole again. He did the same 
thing a few times, and then one night he 
took a wheelbarrow and a half dozen sacks. 
This worked so nicely that it wasn't long 


before he came with a horse and wagon 
and a larger number of sacks. Thus he 
soon had an established and _ profitable 
business. All went well for a long time 





Sixteen Points of Superiority 


EXTRA COST 


1 EVERY part of 
this Valve 
is a point’of 
Superiority. 





6 Descriptive Catalog will 

7 be mailed upon request 

8 and your enquiry will be 

9 forwarded to our repre- 

sentatives in your terri- 
tory. 


» Dole Valve Co. 


: : 208 North Fifth Avenue 


. CHICAGO 
A. R. DOLE, Prest. F. H. TWEED, Treas 

Members Chicago Rotary Club 

ind until the man got ick unt 

\larmed at his condition and the 

which threatened “the business, 

for a lawyer and actually tried to \ 

knot hole to his cousin in Arkansa 

died protesting against the law ! 

ence with legitimate busines 


CLEANLINESS IS NEXT TO GODLI 


NESS. 

Turn to the list of Club officer n pi 
38, and you will see that the old sayi 
comes true among the officers of the 
Louis R. ¢ We note that Chenowet 


furnish 
runs the 
Meeker 


business is cleaning, Stewart 
water for cleaning, Chandler 
Cleaner Mfg. Co. and then comes 
the clergyman 


Thirt 
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ROTARY LEADS ALL 
IN HARRISBURG 


We have enough newspaper stuff about 
civic doings of the Harrisburg (Pa.) 


Rotary Club to fill a dozen pages of this 
mavazine 

There are big double-column editorials 
in which “James R. Kinsloe, President of 

Rotary Club,” is quoted, and where the 
Rotary Club appears second only to the 
Board of Trade in a long list of civic and 
commercial organizations of that city. 

llere 1s a paragraph they quote from 
President Kinsloe: 

In an effort to carry out one of the 
purposes for which Rotary was organized, 
and in the belief that as we _ unselfishly 
enable others to succeed we ourselves make 
progress toward success, as president of 
the Harrisburg Rotary Club I beg to sug- 
gest through the columns of your valuable 
newspaper that the different organizations 
for the promotion of public happiness, 
health and prosperity’ give careful and im- 
mediate consideration to the thoughts con- 
tained in your editorial of October 25 en 
titled ‘Booster Meetings,’ with a view to 
the appointment of one or more representa- 
tives of each organization to meet upon the 
call of an absolutely impartial, unbiased, 
capable, influential public spirited citizen.” 

\s result we find that a little later this 


is what came to pass: 


KINSLOE HEADS CLEARING HOUSE. 
President of Rotary Club Elected Chair- 
man of New Civic Organization. 

Harrisburg’s new civic organization, the 
Harrisburg Civic Clearing House, became 
a permanent organization at an enthusiastic 
meeting held at the Harrisburg Board of 
Trade last night. 

James R. Kinsloe, one of the foremost 
advocates and workers for the establish- 
ing of the new organization and president 
of the Harrisburg Rotary Club, was elected 
permanent chairman. In accepting the of- 
fice, Chairman Kinsloe sounded the keynote 
for greater activity in the interest of mu- 
nicipal improvement, outlined important 


Page Thirty-two 


work, and urged a hearty co-operation on 
the part of all associations represented in 
the Harrisburg Civic Clearing House. 


Again the newspaper announces: 


ROTARY HOST TO CITY OFFICIALS. 


Mayor, Councilmen and Others Guests of 
New Club—Fire Prevention, Gas and 
New City Laws Were Discussed. 

Then they got busy on getting business 
for everybody in Harrisburg, keeping their 


—_ 
money at home, etc. Oh, they are a busy 
bunch, A ladies’ night is the next thing on 
the program. 


$270,000 OF BUSINESS. 
At a recent weekly meeting of the St 
Louis Rotary Club the transaction of over 
$270,000 worth of business in the club was 


reported. Co-operation brings results, 





The First Rotary Club was 
Founded Feb. 23, 1905 


Let the anniversary be recognized 
and _ celebrated by every Rotary 
Club throughout the United States, 
Canada and Great Britain. 

This is the suggestion of Rotarian 
Morris Feintuch, one of the direc- 
tors of the Rotary Club of San 
Francisco, and it is a first-class 
idea. 

President Harris has been re- 
quested to prepare a special letter 
to be read before all the Clubs on 


this occasion. 
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IMAGINARY BRIDE TO BE MAR- 
RIED IN “WORD” HOUSE. 


A complete house is to be built in the 
Planters Hotel. It is to be a word house. 
The “building” will be done next Thurs- 
day noon at the luncheon of the Rotary 
Club. The membership of the club in 
cluded all the trades necessary to construct 
a comfortable dwelling. The building 
members will be called upon in their logi- 
cal order by President J. O. Chenoweth 
and describe their work and the difficulties 
usually encountered. 

When the house is completed an imagi 
nary couple will be married by a clerical 
member of the club. The bridegroom will 
next be a supposed victim of the bride’s 
cooking, and a doctor member will attend 
“him.’—St. Louis Times, 


CLUB TO BOOST MEMBERS. 
Business Men Agree to Send Customers to 
Each Other. 


Unique among local business organiza 
tions is the Rotary Club, recently organ 
ized here. Its membership is limited to 
one representative for every line of busi 


ness. Competition being eliminated, every 
member is in duty bound to boost the 
wares of his club mates 


For instance, a buyer in a drug store, 
after making a purchase inquiring for a 
grocery shop, will be directed to the Rot 
ary grocer by the druggist, instead of to 
the nearest market. Thence he will be di- 
rected to the Rotary butcher and the Kot- 


ary baker and the Rotary candlestick 
maker, always kept carefully within the 
fold by the zealous members—Denver 
Rocky Mountain News. 


CITY FARM ADVOCATED BEFORE 
ROTARY CLUB. 

Rev. A. W. Palmer, pastor of Plymouth 
Congregational church, was the speaker at 
the luncheon of the Oakland Rotary club, 
held at a down town cafe today. The 
speaker’s theme was “Should the City Own 
a Farm?” Many students of civic affairs 
are interested in the project of having the 
city establish a farm and conduct it by the 
labor of the prisoners kept in the city jail, 
and the Rev, Mr. Palmer, a strong ad- 
vocate of this reform, discussed the exper- 
ience of eastern cities in introducing this 
innovation. 

The luncheon was well attended and the 
members of the club were deeply interested 
in the plan as outlined by the speaker.— 
Oakland Enquirer. 
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CONSIGN 


| 


shipments of household 
goods to the 


ORCUTT 


Storage, Packing 
and Moving 
Company 
4720-22-24-29-31-33 Easton Ave. | 


SAINT LOUIS 
Fire Proof Warehouses 


Member Saint Louis Rotary Club 
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Chicago 
Cincinnatl 
Cleveland 


Denver ..ee-G. M. Harris 

Des Moines .O. R. McDonald* 
Detroit D H Bower* 
Duluth. . ( H. Mackintosh* 


Harrisburg ..J. R. Kinsloe** 
Hartford Philip E. Curtiss* 
Kansas City . Frank T. Riley* 
Los Angeles D. H. Schuhmann 
Minneapolis Angier G. Furber 
Oakland. . -oseke da Ormabs 
Philadelphia .Clayton W. Pike*** 
Providence Carleton Ik Freese 
St. Louis. Jacob E. Meeker* 
St. Paul. 5. W. G. Curtiss 
San Francisco ...5. P. Johnston 
Seattle. . ...E, L. Skeel 
Spokane cosh. F.. Alien* 
Tacoma ..Wm. G, Stearns* 


[Three-star men have sent in advertising 


special articles and news notes 


Two-star men have sent in two of the 
above 

One-star men have sent in one of the 
above. 


into the game 


Come on, gentlemen, get 
and win a star 


This [ 
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ROTARY CLUB EXHIBIT. 


Products of Each Member Will Be Dis- 
played at Hotel Ryan for Three Days. 


Che industrial exhibition, under the aus- 
pices of the St. Paul Rotary Club, in the 
main banquet hall of the Hotel Ryan for 
three days, beginning tomorrow afternoon, 
will be one of the most unique of its kind 
ever shown in the Northwest. There will 

about one hundred and ten separate ex- 
hibits, and no two will represent the same 
line of industry, The trade or profession 

each member will be represented. 


\Workmen were busy last night arrang- 
ing the various booths and some of the 
articles are already in place. Everything 
in exhibition will pe a product of St. Paul, 
and, according to the officials and members 

the club, it is a “boost for St. Paul” 
exhibition. 


The doors will open afternoons at 2 


clock and close at 5:30. The doors again 
will be opened at 8 o’clock each evening 
and remain open until 10:30. 


‘It is an exhibition for the bene- 
fit of the members and their friends,” 
said W. H. Oppenheimer, president of the 
club, last night, ‘and, while the public is 
invited, the entrance to the show will be 
ry ticket. Each of the 150 members has 75 
tickets which he will place among his 
friends, and this will allow everybody who 

interested an opportunity to see the ex- 
hitit without overcrowding. Tickets also 

\y be had at the secretary's office in the 
Ryan and at Winecke & Doerr’s cigar 


{ . 
store 


“The Rotary club will hold a meeting 
tomorrow noon at the hotel and after the 
meeting it is expected that everything will 
be in readiness for the opening,” said Mr. 
Oppenheimer. 

During the progress of the exhibition 
a musical program has been arranged by 
\ L. Snyder of the Minnesota State band 
and orchestra, as follows: Monday after- 
noon, Minnesota State orchestra, Otto L. 
Heeger, Doris Thereson, Hazel Bowers, 
soloists. Monday evening, State orchestra; 
Robert Gehan and Thorson sisters, solo- 
ists. Tuesday afternoon, Mrs. Jane Hol- 
land Cameron, Milch sisters, soloists. Tues- 
day evening, Miss Maud MacCarthy, Milch 
sisters, soloists. Wednesday afternoon, 
Miss Maud MacCarthy, soloist; Minnesota 
State orchestra. Wednesday evening, Mrs. 
Jane Holland Cameron, soloist, and phono- 
graph selections from one of the exhibi- 
tors.—St. Paul Pioneer Press. 
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ROTARY CLUB FINDS ONLY NEEDS 
ARE MORE BOOSTEks. 


“Business is good—getting better. Get 
together and boost, and you will find that 
there is nothing the matter with Wichita.” 

These sentiments furnished the keynote 
at a banquet of the Rotary Club, held at 
the Chamber of Commerce last night. 
Lively discussion followed an address by 
C. A. Noll, in which he showed that trade 
conditions in Wichita at the present time 
are all that could be asked for, and that 
Wichita is one of the most prosperous cit 
ies in the country at the present time. 

R, L. Holmes, the attorney, was toast 
master at the banquet. Each man present 
was required to introduce the man who 
sat next on his left. In this way each man 
present was made to feel thoroughly ac- 
quainted with every other citizen, this be- 
ing one of the means used to promote 
closer relations among the business and 
professional men of the city. 

Harry Stanley delivered an address on 
the life insurance business, explaining the 
various kinds of life insurance, and the 
ways of the agents. One of the big 
speeches of the evening was delivered by 
C. A. Noll, of the Kansas Buff Brick com- 
pany. Mr. Noll spoke as follows: 

“Tt occured to me that if it were pos 
sible for every member of this club to be 
come optimistic, to look on the bright side 
of life, the surplus cash now on deposit in 
various banks throughout Wichita and 
Kansas, would commence working, and 
hundreds, yes thousands of men who are 
now waiting for something to happen, 
would at once become busy, and_ that 
grouch we have carried with us for some- 
time past would be transmuted into hap- 
piness and satisfaction. 

“Be sure that you have with you the 
sympathy and good will of the newspa 
pers of your city. Let them crv out the 
importance of patronizing home industries 

“T am for Wichita products first, Kan- 
sas products second, and then where I can 
buy the cheapest. 


“The more money circulates and the 
larger the manufacturer grows, the more 
labor he employs, the more homes will be 
built as well as factories, the more factor- 
ies and homes, the more business for you 
in your stores. 


“Every line of business that the speaker 
has called upon, reports a very satisfactory 
year in business, with an exceptional holi- 
day trade. 

“The Wichita postoffice shows the larg- 
est year’s business in the history of the 
office, reaching over a quarter of a million 
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and if the receipts of a 


dollars, 
is a good enough barometer tor the govern 


ment to use to base the stability of a city 
on, why is it not good enough for you: 

‘’Tis true that most physicians report 
1911.a bad year, and while we sympathize 
with them from a financial point of view, 
yet here is still more evidence why we art 
more prosperous. 

“Why even the churches show a won 
derful increase in business. 

“Get the habit of talking about our 


schools, the new 
stock 


department 


splendid churches, our 
union depot, our wonderful 
our packing houses, large 
foundries, warehouses, sky 


stores, mills, 

scrapers, and many other good things, and 
be sure, not to say anything that would 
not look good in print, with your name 
signed to it—Wichita Eagle 


ROTARY LEADS THE WAY. 

such a municipal clear 
improvement ideas and 
Kinsloe of the Rotary 
Harrisburg, the Boston 
Association Bulletin 


Discussing just 
ing house for 
plans as President 
Club is urging for 
United Improvement 
uses this illustration: 

“In hydraulic engineering there is often 
great efficiencv due to a multiude 
of particles of water all moving in the 
same general direction, but just enough out 
of parallelism to create such friction as to 


loss of 


seriously decrease the available energy \ 
slight adjustment of the pipe line may bring 
these particles into such perfect co-oper- 


ation as to give the maximum power. So 
we have scores of organizations aiming fot 
the same general object with such slight 
variations of method as to waste the ener 
gy of the whole. By the adjustment of de 
tails which is certain to result from the 
knowledge by all of what each is doing 
and by conferences of those specially in- 
terested we may prevent duplication, waste 
of money and the fighting against each 
other of those who ought to be working 
together.” 

It has been the history of municipal im 
provement work everywhere—certainly in 
Harrisburg—that each year produces fail 
ures of causes approved by a majority of 
the people for no other reason than that 
the civic particles, all moving in the same 
general direction, are sufficiently out of 
parellelism to decrease the momentum. 

This lamentable fact has been recognized 


here, as in other progressive cities of the 
country, and the booster meetings, the sec- 
ond of which is to be held next Monday 
for the purpose of effecting a permanent 


organization, constitute the best and the 
only remedy. 
Boost co-operation and co-operate to 


boost.—Harrisburg Telegraph 


postoftice 


yards, 


The Study of Men 


There is a way to study human nature, 
away nt size te men, which can easily be 
learned in your spare time at home. How 
to classify men into certain groups, certain 
types and temp ments and then learn the me 
thods necessary to interest each particular type of 
man in you shes Siti 1or your services this 1 at 

l m resting and most valuable of 

The Sheldon en enwinee the “how 

i in The Sheldon Course 
1ilding and Man Bu 
= noe tae te asking, | ] 

If you are, the book is Free 





as embodiec 
lip, Business B ui 


THE SHELDON SCHOOL 


26 Republic Bidg. Chicago 





ROTARY CLUB TAKES IN SHOW. 


Members Guests of A. G. Bainbridge at 
“Deep Purple.” 


The Rotary club was out in centrifugal 
force last night as witnesses of “Deep Pur 
ple,” playing at the Shubert. <A. G. Bain 
bridge, manager of the theater and met 
ber of the club, had conceived the idea 
giving the club’s well known enthusiasm 
something to feed on and had extended it 
an invitation to attend last night as his 
guests. Two hundred and eighty-five men 
bers and their wives and friends, accept 
ind true to the club’s name and purpose, 
responded to the melodramatic thrillers 
with round after round of applause. Some 
spectators of the performance, uninformed 
as to the character of the group way down 
in front, created amusement with the re 
mark that though it did not appear to be 


looked as if the company had 
French clacques 
members of the 


necessary, it 
employed one of 

\mong the prominent 
club who were present with their wives 
were B. Frank Collins, president of the 
club; W. C. Helm, treasurer of the Russell 
Miller Milling Company; A. W. Nevins of 
the Art Laundry Company, and Frank 
Mix of the Security Envelope Company 
Minneapolis Tribune 
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SEATTLE OFFICIAL VISITS BOND 
VOTE BOOMERS’ HEADQUART- 
ERS TO GET POINTERS. 


Home City Plans Structure. 


That interest in the free bridge, for the 
completion of which the additional bond is- 
sue election will be held next Tuesday, is 
not confined to St. Louis, was shown by 
a visit paid to the headquarters of the spe- 
cial committee boosting the issue, yester- 
day, by Charles M, Dial, a member of the 
Board of Public Works of Seattle. Wash- 
ington, 

Dial stated Seattle is now considering 
erecting a municipal bridge, and asked 
Chairman Colin M. Selph of the committee 
to notify him of the results of the election. 
He departed for Seattle last night. He isan 
officer of the Seattle Rotary Club, and be- 
came interested in the St. Louis election 
through hearing Selph’s address before the 
St. Louis Rotary Club last week, when he 
was a guest. 

Seattle Has Bridge Issue. 

“Seattle is now agitating the question 
of building a $3,000,000 free bridge con- 
necting West Seattle with the City of Seat- 
tle proper,’ he said. “We have heard 
quite a good deal in Seattle about St. 
Louis’ municipal bridge, and we_ shall 
watch with interest the outcome of the 
present campaign for its completion. 1 
feel sure the early completion of the St. 
Louis bridge will te of great value to her 
citizens, We of Seattle know the value of 
such a structure to a growing community, 
and in this day of progress a city which 
has such a public utility is more than for- 
tunate.—St. Louis Globe Democrat. 





Do you know every member of the club 
when yor see him? Isn’t it true that many 
you know by sight but can’t recall their 
names? This comes about because they 
do not wear their tags at the meetings. Do 
you wear yours? You come here to learn 
where to give business, and knowing that 
others also seek this information, wear 
your tag and let others know who you are. 

At a meeting the other day I asked a 
member next to me who a certain member 
was that displayed no tag. He did not know 
and asked his neighbor, who also did not 
know. Now don’t you think the “tagless 
man” is overlooking a big opportunity to 
help his business by not wearing his tag? 

—Otto Wittman. 
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PORTLAND NEEDS CIVIC REVIVAL. 


Officials of the Tri-County Fair Associ- 
tion were guests of honor at the Rotary 
Club luncheon Tuesday, and Arthur L. Fin- 
ley, a very charming person, but the last 
man the members desire to do business 
with, was the presiding official. He present- 
ed George M. Hyland, the prune raiser, 
who talked on “A Rotarian’s Religion.” 

“T wish that we had a man in Portland 
who could conduct a revival and awaken 
our people to the duty of citizenship,” said 
Mr. Hyland. ‘We owe it to our city, to 
our state and to our nation to be active 
citizens for civic welfare. If each man 
would do his duty as a citizen we would have 
better government, better laws and better 
conditions. The membership of the Port- 
land Rotary Club represents many lines ot 
business. Each member should strive to be 
the best in his particular line. He should 
be the best grocer, the best citizen and thx 
most active for the welfare of his citv. 
That should be a Rotarian’s religion.”—The 
Spectator. 

Nineteen centuries ago a rich young man 
asked a great teacher: What shall I do to 
be saved? And the answer was: Sell all 
thou hast and give to the poor. 

In a modest retreat in a Chicago suburb 
Dr. D. K. Pearsons is enjoying his ninety- 
second year of life, after having given 
away for educational and _ philanthropic 
purposes his entire fortune of six million 
dollars, selling even the house in which he 
lived and keeping barely enough to pay his 
expenses in the sanitarium to the end of 
his days. 

It would be difficult to find a parallel to 
his case perhaps in all the centuries that 
have passed since the day when the rich 
young man was made sad by the order to 
give all he had to the poor. 





John R. Von Pein, president of the Chi- 
cago Paint Club, at a recent dinner of the 
club told the following: 

“A friend of mine has a little boy of 6 
tender years. Christmas the child received 
an avalanche of toys, and the entire day 
was spent with flying machines, electrical 
railroads, acrobatic, mechanical toys of all 
kinds, and so forth. Towards evening the 
father, taking the child in his arms, asked: 

“Well, son, was Santa Claus good to 
you?’ 

“*Ah, there ain't no Santa Claus,’ re- 
sponded the boy. 

“What! There isn’t any Santa Claus?’ 

“‘No, there ain't. You're Santa Claus. 
And his mind reverting back to a recent in- 
cident, he added: ‘And I believe you're the 
stork, too.’”°—The Chicago Tribune. 
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We Help You [hit The Mark 


No. 456—Cuts in two colors, $3.50—Black only, $2.25. We pay carrying charges 
if cash accompanies order. 


Sales-- That’s the Great Lubricant in Any Business 


Keep up the sales and there’s always a way of making and delivering the goods—but let the sales get 
slack and friction will follow in every other department. 
If you want to increase sales during the year of 1912 we have a plan for direct appeal that will enable 
you to accomplish your purpose. Get our ideas on a plan for any of the following campaigns of 
Direct Advertising: 

Getting Leads for Salesmen— 

Series of Ginger Talks to Dealers— 

Securing Direct Orders By Mail 

Keeping Up the Enthusiasm of Agents 

Awakening the Interest of the Consumer— 


Can Show You How to Do This Work Economically 


Simply state which of the above plans you would be interested in and give us enough information 
about your goods to enable us to make intelligent and practical suggestions. We'll go into your 
proposition carefully and show you by our suggestions that we have a knowledge of the sale and 
distribution of goods that will prove of value to you in your sales department. It doesn’t make any 
difference what you are selling—the law of sale operates wherever ownership changes. The first 
step in the sale is to secure Aftention, the second step is to Arouse Interest, the third step is to Create 
a Desire and the fourth to Bring About a Decision to Buy. 


The first three elements of the sale can be accomplished better and cheaper by mail than through 
salesmen in most lines of business—and in many lines the fourth also can be accomplished by mail. 


In writing, please state whether you have a Multigraph, Writerpress or any such letter machine, 
because if you have we can arrange our plan so that you can utilize your machine in carrying on the 
campaign. Also state size of your mailing list to enable us to quote prices. 


Over $100,000,000.00 is Expended Annually in Direct Advertising 








Expert service has made us foremost in the business. In dealing with us you are buying experience in 
selling goods by mail—the kind that has made our work successful for hundreds of concerns through- 
out the country in all lines of business. 


It will pay you to write us today regarding a campaign of Direct Advertising, and send $1.00 for our 
large Book of Ideas and Cuts. (See preceding page.) 


The Stevens-Davis Co. 


Successor to The Stevens Advertising Bureau 


638 - 640-642 Federal Street 


* ‘ 
Live Representatives wanted in Principal Cities Chicago, U. S. A. 











No. 479—Cuts in two colors, $3.50—Black only, $2.25. We pay carrying 
charges if cash accompanies order. 


Over $10,000.00 Worth of Fine Cuts for Your Advertising 


That is what we have invested in the ‘‘Stevens Book of Ideas and Cuts’’—without doubt the finest 
and most complete book of its kind ever placed on the market—showing about 500 original and 
striking designs in black, two and three colors, suitable for all lines of business and practical for use 
on Folders, Booklets, Mailing Cards, Post Cards, Blotters, Inserts and Illustrated Letters, as well as 
Magazine, Trade Paper and Newspaper Advertising. 
These cuts are clever and forceful—representing the bes¢ skill of advertising man, artist and engraver 
and besides the saving afforded you in the purchase of cuts from this book, the hundreds of ideas 
shown therein will help you to put new “‘ginger’’ into every advertisement you get out. 


You can buy cuts from this book at less than one-fifth what you would pay for the drawings alone and 
we guarantee each cut to be squarely mounted and come up clear and distinct in the printing. 


How to Obtain a Copy of This Big Cut Book 
The book is 116 pages —size 7x10 inches—regular magazine size. Has heavy, lasting cover and is 
sewed with silk. The illustrations are printed in two and three color combinations of Black and Red, 
Yellow, Green, Blue and Orange. The most extensive assortment of two-color cuts ever published 
many having three and four color effects where only black and one color are used. The price of this 
book is $1.00 postpaid. The $1.00 will be allowed when you have done ten dollars worth of busi- 
ness with us, or if book is not satisfactory the $1.00 will be refunded upon return of book. 


Don't judge this book by any other you have ever seen. It is in a class by itself and represents the 
brains of the best advertising experts in this country with the ideas carefully executed by capable i 
artists. 


You Can Make Your Advertising a Real Selling Force 


with the’ use of tart, snappy designs, such as we display in the ‘“‘Stevens Book of Ideas and Cuts’’— 
this book will prove a valuable asset to any advertiser, and actually costs more than $1.00 to place in 
the mail. The charge of $1.00 is made by us to insure getting it placed in the hands of business people 
who need such goods and to eliminate waste of the books. 

Send $1.00 for this Big Book today. 


The Stevens-Davis Co. 


Successor to The Stevens Advertising Bureau 
638 - 640 - 642 Federal Street 


Chicago, U. S. A. Live Representatives wanted in Principal Cities 
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CITY PRODUCTS AT 
ROTARY CLUB SHOW. 


Varied Exhibits on Display in Industrial 
Exposition at the Ryan Hotel—All Ar- 
ranged in Two Weeks—Planned to Culti- 
vate Reciprocal Arrangement “to Boost 
St. Paul Made Goods. 


The three-day Industrial 
the St. Paul 
vesterday afternoon in the main 
where 108 St 


firms have placed their particular commer 


exposition ot 


Rotary club, which opened 


banquet 
hall of the Ryan hotel, Paul 


cial products on exhibition, is remarkable 


for several reasons. 
[It was arranged by the members of the 
in the same 


club, no two of whom are 


lines of business; the arrangement for the 
exhibit was planned within two weeks, and, 
finally, it is a mart of trade to all intents 
and purposes, except that nothing is sold 
and the goods are placed on exhibition 


to show the members what others are 


and to cultivate a sort of reciprocal 


arrangement “to boost St Paul 


doing, 
made 
goods.” 

C. B. Gedney of the Gedney Pickle Com 
pany was chosen to plan the exhibit at a 
meeting of the club two weeks ago, and 
so thoroughly in accord with the plan were 
the members that at the first meeting fol- 
lowing the inception of the scheme forty 
two applications were filed for space, and 
before last Friday a total of 108 firms had 


been allotted room for an exhibit. 


Exhibits Chosen at Random. 


According to Mr. Godney the exhibits 


were chosen at random from the regular 
elaborate 
Naturally 


the space allowed is limited, but the ex 


stocks of the firms without any 
attempt to show only the best. 


hibits are so well arranged that there is no 
appearance of “crowding.” Each display is 
attended by a member of the firm showing 
it, or by its manager. 

The value of the displays is said to be 
dollars. 
clothes 
Coll, will 


several hundreds of thousands of 
A detail of 


under 


policemen and plain 


men, Lieutenant Andy 
watch the display. 
The hall is beautifully decorated, and the 


system of lighting is similar to the over- 


iead lights along the streets Huns 
incandescent lamps scintillate in the fl 
decorations a e the exhibits 

| 1 t S I i i nart of trade 
a good place for the Christmas shoppet 
go to tor suggestions for holiday present 
ma r eane the list 
wl I ¢ ) a 

In 1ddaitiotr hi« ict i exhibit t 
ir twenty-seve member who te t 
tne ha | I painte S! 

Che ex t om 2 to 4) | 
iné . U 


A SUGGESTION FOR BUSINESS 


Many of the nce! that are 
espective Rotat Cl the { 
State have I h fhice in the tt 

¢ where é Rotatr Ch 

ul ncer re not represented i 
Rotary Clu ul | think that if the 


omece ot the different concerns 11 
would notify their representative 


other cities to patronize Rotary mem 


where the branches are located, that t 
would ‘ I t enenit to man 
instance, tal 1 wn case 1 concert! 
Chicage ( Rotary in that 

and the é é branch office in 

ton; there is no doubt but that bran 

want some office furniture from tu t 
time and 1 sucl ranch were advise 

the fact that Rotarian in Boston sole 

fice furniture, that branch manager 
patronize me This also holds good whet 
oncern pening new branch ofh 


FENNELLY 


The Rotarian” is a spicy little four-page 


publication which declares itself to be Phe 
Official Organ of the Rotary Club of Lé 
Angeles, Cal Vol a: No. l was. the 
“Christmas number [It announces that tl 
new club roster will contain the members’ 


photos, with the cuts made free of charge 
by Mr. W. A. Hall of the Aristo Engra 
Co 
ROTARY FOR EVERYTHING. 
Take a Spin in the Open Air. 
(From a farm journal.) 

\ Carroll County (Ill.) correspondent 
writes: “We were troubled with all kinds 
of worms this season and especially grub 
What kind of a rotation would you suggest 
to get rid of these grubs?’—“B. L. T.” 
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\nd now cometh “No. 2” of THE 
NATIONAL ROTARIAN, which we 
trust will meet with as much praise 
and as little disapproval as “No. 1” re- 
ceived. Perhaps in some respects at 
least it may be found to be a little bet- 
ter than the first issue. Some were 
kind enough to say that “No. 1” alone 
was worth the price of the annual sub- 
scription. 

Don’t expect too much all at once. 
The Editor and the Associate Editors 
are learning what is required of them 
and when the editorial force gets or- 
ganized and drilled they will give you 
a magazine of which you will be proud. 

If the Rotarians everywhere will 
support THE NATIONAL ROTAR- 
IAN with advertising it will help us 
turn out a bigger and more attractive 
magazine. There are hundreds of Ro- 
tarians for whom a six-issue contract 
for advertising space in THE NA- 
TIONAL ROTARIAN would pull 
most satisfactory returns either direct- 
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ly or indirectly. Read what one adver 


‘tiser in the last issue writes us: 


PACKER. 
“New Kernchen’ 
Roof Ventilator 


ALFRED A. 
Packer and Kekcap 
Natural 
Sash Rail Ventilators 
Packer Sash Rail Installation 
19 So. La Salle Street 
Chicago, January 2nd, 1912 
Mr. Chesley R. Perry, 
Editor 
National 
Dear Sir: 

[ take pleasure in handing to you here 
with the copy of my “ad” for issue No. 2 
of The National Rotarian. 

As a result of my “ad” 
ber, I have received a number of orders, 
and also established several agencies, and 
am therefore satisfied that it is an excellent 
and economical medium of reaching out 


The 


and Business Manager, 
Rotarian, Chicago, III. 


In previous num 


and interesting Rotarians in my line. 
Yours truly, 
(Signed) A. A. PACKER 


Advertising rates will be furnished 
upon request by this office or by the 
Associate Editor of your Club. (Ask 
your Secretary who he is.) With our 
limited facilities at headquarters we 
can not at present appeal to you all 
personally for your patronage. Be a 
Rotarian and give to us without ou 
asking. Support your Magazine. 


AN ACKNOWLEDGMENT. 

The beautiful illustration which 
adorns the cover of this issue is from a 
photograph sent us by the photog- 
rapher of the Denver Rotary Club, Mr. 
L. C. McClure, 2104 Glenarm Place, 
Denver, who has many such pictures in 
stock. 





AN IMPORTANT MATTER. 


At the 1911 convention it was re 
solved that Rotarians of one city 
should not circularize Rotarians of 


another city without first taking up the 
matter with their local Secretary or 
the National Secretary. All Rotarians 
should bear this in mind. Indiscrim- 
inate circularizing will make trouble 
and do untold harm to the cause of 
Rotary. 
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New Orleans, La. 
Lee Bb. Mettler, 1406 Main St., 

City, Mo. 
F. L. Thresher, 
apolis, Minn. 
1911-1914. 
Eugene G. MacCan, 918 
New York, N. Y. 
Glenn C. Mead, 511 
Philadelphia, Pa. 
Wm. G. Stearns, 301-302 Chamber of 
Commerce Bldg., Tacoma, Wash. 
CHAIRMEN OF COMMITTEES 
FOR 1911-1912. 
Trade Relations, Inter-City. 


. E. Pinkham, Chairman, 909 White 
Bldg., Seattle, Wash. 


Los 


Locust St., St 


Hennen Bb'dg., 
Kansas 
Globe Blde., Minne 


Broadway, 


Crozer 


Bldg., 


ROTARIAN 


Trade Relations, Local. 
Geo. H. Eberhard. 


mont ot., san 


Chairman, 300 Fri 
franc isco, Cal 


Public Affairs, National. 

Cha \\ Rutledge, Chairman )?4 
Wainwright Bldg., St. Louis, Me 
Public Affairs, Local. 
francis M. Carroll, Chairman. 91 
| 1 Bldge., Boston, Mass 


Entertainments, Local. 


b. I. Collins, Chairman, 212 Sixth St 
N., Mit is, Minn 


1 
IMeCapotls, 
I 


Model Constitution and By-Laws and 
Revision of National Constitution 
and By-Laws. 


58 Haller Bld 


hairman 


se attle, \\ ash 


Extension Work on the Continent of 
Europe and the British Isles. 


rlarvey ( Whee'er, 
\tlantic Ave., Be 


Chairman, 0620 


ston, Mass 


Extension Work, Pacific and Trans- 
Pacific. 

Chas. M. Elliott, Chairman, 142 Town 
end St., San Francisco, Cal 

AFFILIATED ROTARY CLUBS. 
Each Rotary Club extends a cordial 

invitation to all visiting Rotarians t 

attend its meetings and to call upon 

its officers and members 
BOSTON. 

President FRANCIS M CARROLI 
Lawyer, 917 Kimball Bldg Phone Fort 
Hill 943 

Vice-President HUBERT G. RIPLEY 
Architect, 601 Paddock Bldg Phone 
Fort Hil! 2874 

Secretary J. E. FITZWILSON, Agt 


Southern Ry. Co., 838 Old South Bldg 
Phone Main 1730 

Headquarters at 

Luncheons held every Wednesday at 1 p. m., 
Louis’ Cafe, Fayette Court Monthly 
meetings held on second Monday of each 
month at 6:30 p. m., Hotel Nottingham 


office of the Secretary 


Pa /é TT) } 
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BUFFALO. 


President—THOMAS H. NOONAN, At 
torney, 734 Ellicott Square. Phones 
fron. 420, Sen. 1211. 

Vice-President—G. BARRETT RICH, JR., 

Federal Telegraph & Telephone Co., 332 
Ellicott St. 

ecretary—HERBERT L. 

can Surety Company, 701 
held on every 

at various places. 


HART, Ameri- 
White Bldg. 


\ Thursday at 


leetings are 
12:30 p. m. 


CHICAGO. 
President—W. S. MILLER, V.-Pres. Bush 
& Gertz Piano Co., 800 N. Clark St. 
Phone North 1610. 
Vice-President—DONALD M. CARTER, 
Patent Attorney, 1410 Marquette Bldg. 


Phone Cent. 1651. 

Secretary — HORACE W. DAVISON, 
Treas. Am. Plate Enamel Co., 20 E. 20th 
St. Phone Cal. 3975. 

Club Headquarters and Secretary’s Office, 
910 First Nat’l Bank Bldg. Phone Rand. 
608. Club dinners 2nd and 4th Thurs- 
days, 6:30 p. m., at various places. Lunch- 
eon every Tuesday, 12:30 to 1:30 p. m., 
at Vogelsang’s Restaurant, 175 W. Madi 
son St. 


CINCINNATI. 
President—FRANK J. ZUMSTEIN, V-- 
Pres. Zumstein Taxicab Co., 12 E. 6th 


St. Phone Canal 2051. 

First Vice-President—FRANK G. CURRY, 
Pres.-Treas. Curry Woodenware Co., 22 
E. 2nd St. Phone Main 4350. 

Second Vice-Preisdent — JOHN W. 
FLACH, the Flach Bros. Grocery Co., 
2nd and Vine Sts. Phones Main 415-416. 

Secretary — CHAS. B. WILBERDING, 
Tailor, 206 Neave Bldg. Phone Main 
3922. 

Meetings held at the Havlin Hotel every 
Thursday noon for luncheon, except 4th 
Thursday of month for dinner at 6:30 
p. m, 


CLEVELAND. 


President—MAJOR CHAS. R. MILLER, 
Lawyer, 404 Century Bldg. Phones Main 
4107, Cent. 489 W. 

Vice-President — ALEXANDER S. TAY- 
LOR, Real Estate, 508 Williamson Bldg. 
Phones Main 1864, Cent. 6295, 

Secretary—WM. DOWNIE, Painting and 
Decorating, 1018 Prospect Ave. Phones 
Main 1180 L., Cent. 5768 W. 

Meetings held 2nd Monday of month at 6 
p. m. at various places. 


DENVER. 
President —GRATTON E. 
Smith Premier Typewriter 
Broadway. 


HANCOCK, 
Co., 1629 


Page Forty 


First Vice-President—CHAS. W. FRANK 
LIN, Attorney, Franklin & Tedrow, 834 
Equitable Bldg. 

Second Vice-President—JOHN L. HUN’ 
ER, Advertising Mgr. A. T. Lewis & 
Sons Dry Goods Co., 16th & Stout Sts. 

Secretary —ARTHUR L. CHANDLER 
Dist. Mgr. American Multigraph Sak 
Co., 1137 Ist Nat'l. Bank Bldg. 

DES MOINES. 

President—MACK OLSEN, 
Stocks, etc., 254 K. P. Blk. 
nut 1625. 

Vice-President—HARRY H. 
yer, 402 Youngerman. 
17S. 

Secretary—O. R. McDONALD, 
ing Agency, 322 Flynn 
Walnut 5805. 

DETROIT. 

President —C. E. KNIGHT, Gen. Meg: 
Michigan Drug Co., 26-36 Congress St 
E. Phone Main 6110. 

First Vice-President— FRED J. ROBIN 
SON, Lumber, 16th and Warren Ave. \ 
Phones Walnut 426, City 427. 


Real Estate. 
Phone Wal 
STIPP, Law 
Phone Walnut 


Advertis 
Bldg. Phon 


Second Vice-President — J. H. GREGG 
Hardware, 44 Cadillac Square. Phon 
Main 5335. 

Secretary—D. H. BOWER, Car Advertis- 


ing, 83 W. Fort St. Phones Main 5022, 
City 5022. 

‘lub Headquarters maintained at office of 
Secretary. Luncheon every Wednesday 
at Hotel Griswold at 12:30, except 2nd 
Wednesday in month for dinner at ( 


~ 


o’clock. 
DULUTH. 
President—EDW. W. RUSSELL, care 
National Cash Register Co. 
Vice-President—W. H. WELLS. 
Secretary—A. A. MICHAUD, 301 Michi 


gan St. W. 
HARRISBURG. 


President—J. R. KINSLOE, Mer. Wm. | 
Bear & Co., Brokers, 17 N. Market 
Square. Phones Bell 1066, Union 709. 

Vice-President—E, J. LEWIS, Shoes, 2206 
Market St. Phones Bell 1706, Union 205 

Secretary—F. J. DREHER, Life Insurance, 
401 Telegraph Bldg. Phone Bell 2674. 

Meetings held on Ist and 3rd Tuesdays of 
month at various places. 


HARTFORD. 
President—FRANK P. FURLONG, Cash 
ier Hartford National Bank. 
Vice-President — CLARENCE M. RUSK, 
Travelers’ Insurance Co., 686 Main St. 
Secretary—PHILLIP E. CURTISS, Mfrs 
Assns. of Connecticut, 803 Main St. 
Meetings held 2nd Wednesday of each 
month. 
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KANSAS CITY. 
— RUSSELL F,. GREINER, V. 
Bank Note Co., 10th 
Both Phones Main 418, 
BURTON PTERCE, Talk 


President 


Pres. Union and 
Central Sts. 


Vice-President— 


ing Machines, 1013 Walnut St. Both 
Phones Main 921. 

Secretary—OTTO WITTMANN, Pres. K 
C. Auto Supply Co., 1504 Grand Av« 
Phones Grand or Main 3181. 

Luncheons every Thursday from 12:30 


to 2 p. m. 


LINCOLN. 


PHILLIPS, 
P a Phones 


Plumbing 


Auto 


President — F, C. 
and Heating, 1421 


1666, Bell 762. 
First Vice-President .. H \ RM 
STRONG, Clothing, 1221 O St Phones 


Auto. 6289, Bell 3289. 

Second Vice-President F. W. 
SR., Lumber, 700 O St. Phones 
1568, Bell 568. 


BROWN, 
Auto. 


Secretary —C. V. HIGBY, Cleaning and 
Dyeing, 1322 N St. Phones Auto. 1292, 
Bell 147. 

Meetings every Monday noon at Lincoln 
Hotel. 

LOS ANGELES. 
President C. H. MANN, American Ex 


press Co., 600 S. Main St. 
F, 2572, Main 1712. 


Phones Home 


Vice-President —O. H. MORGAN, Mer 
Globe Grain & Milling Co., 913 E. 3rd 
St. Phones Home 10542, Main 7489, 

Secretary—WILL STEPHENS, Fire In- 
surance, 314 Security Bldg. Phones Home 
F. 5543, Main 1364. 

Club Headquarters at Secretary’s office. 


Club meets every Friday for luncheon 


MINNEAPOLIS. 
FRANK COLLINS. 


President—B. Fruits 


and Products, 212 N. 6th St. Phones 
N. W. Nic. 1172, T. S. Center 212. 

First Vice-President — KARL DE LAIT 
TRE, Wholesale Grocer, 500 N. 3rd St. 
Phones Main 1851, Center 1851. 

Second Vice-President—FRANK E. MIX, 


Envelopes, 2900 Fifth Ave. S. 
N. W. South 288, T. S. Cal. 1261. 

Secretary—ANGIER G. FURBER, Adver- 
tising, 715-716 Plymouth Bldg. Phones 
N. W. Main 3323, T. S. Center 4747. 

Club Headquarters at office of Secretary. 
Meetings held Ist and 3rd Fridays of 
month, 


Phones 


NEW ORLEANS. 
President—W. W. VAN METER, Builder, 
Contractors’ and Dealers’ Exchange. 
Phone Main 2670. 


Vice-President — DR. J. F. OECHSNER, 


Physician, 621 Macheca Bldg. 


Secretary WM. J. BOVARD, in 
902 Hennen Bldg. Phone Main 633 
Club Headquarters at office of Presid 
Meetings held 2nd Tuesday of m 
p. m. for dinner and 4th Tuesday at 
p. m,. at the office or establishment 
one Ir 1tS me! ers 
NEW YORK. 
President ORREL A. PARKER, Aut 


mobile Tires, 151 W. 68th St PI 
Vice-President—V. CLEMENT JENKINS 
Linen Mfr., 17 E. 16th St Phone 534 
Stuyvesant. 
Secretary EUGENE G. MacCAN, Flot 
ist, 918 Broadway. Phone 274 Gramercy. 


Meetings held on 2nd Thursday of montl 
OAKLAND. 


Pre ident IR BE R‘] R« BI RTS¢ »N ( ip 
Ann Bakery, 575 Twelfth St Phones 
Oakland 128, Home A-1280 


Vice-President—D | PERKINS Bur 
roughs Adding Machine, 460 Thirteenth 
st Phones Oak. 7525, Home A-5 $85 


mecretary D I LRONSON, Boots & Shoes 


Mfg.. 1068 Brush St 


OKLAHOMA CITY. 
CAMPBELL, Bank 


President—COLIN S 


er, Oklahoma City Nat'l. Bank 
Vice-President B Z HUTCHINSON, 
Plumber, 130 N. California St. 
Secretary EUGENE WHITTINGTO! 
Fire Insurance, 500 Insurance Bldgs 


PHILADELPHIA. 
MEAD, Assistant 


President GLENN ( 


Phone 


City Solicitor, 511 Crozer Bldg 
Bell, Spruce 2948 
Vice-President—E. J. BERLET, Maxwell 
& Berlet, Jewelers, S. E Cor. 16th and 
Walnut Sts Phone Bell, Locust 2000 
Secretary—CLAYTON W PIKE, Ele 
trical Contractor, 1625 Real Estate Trust 
Bldg. Phone Walnut 1478 


luncheons at the Bingham Hot 
12 30 to 1 30 p. m Club 
Real Estate Trust 


Regular 

on Wedne sday s, 
headquatrers, 1625 
Bldg. 


PITTSBURG. 


DAVID ¢ FARRAR, Dhia 
Bldg 
lent D SF 


President- 
mond Bank 

First Vice-Presi 
Water St 


BROWN, 213 


Second Vice-President—OSCAR 7 TAY 
LOR, Attorney and Counsellor at Law, 
414 Park Bldg 

Secretary — JNO. O. CRAWFORD, Na 
tional Audit Co., 705 Park Bldg Phone 
Grant 1640. 

Club luncheons held every Monday at Fort 
Pitt Hotel. 
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PORTLAND. 


DWIGHT EDWARDS, Coffees 
Phones A. 


President 
and Spices, 34 N. Front St 


6545, Main 1341. 
Vice-President—LOUIS A. COLTON, Pa 
per, Fourth and Aukney. Phones A 


2950, Main 950. 


Secretary—OLIVER G. WALKER, Tim 
ber and Timber Lands, 518 Yeon Bldg. 
Phones A. 1723, Main 5718. 

Weekly luncheons held every Tuesday at 


1°. 


12:30 p. m 


PROVIDENCE. 
President J. B. LEEMAN—Browning, 
King & Co., 212 Westminster St. Phone 


U-1285. 

Vice-President — E. R. DAVENPORT, 
Electricity, 170 Westminster St. Phone 
U-741 

Secretary—E,. L. MORRIS—Office Furni- 
ture, 77 Exchange Place. Phone U-1214. 


Daily and Wednesday luncheons at Perkins 
Restaurant. 
SALT LAKE CITY. 
President—C, A. QUIGLEY, Wagons, Au- 


~ 


tomobiles, etc., 157 South State St. 
Vice-President B. F. REDMAN, Trans 
portation and Storage, 117 So. West 


lemple. 

Secretary—SAMUEL R. NEEL, Mng. Stk. 
Broker, 1004 Newhouse Bldg. 

Meetings held Ist Tuesday of month. Club 
luncheons every Tuesday of month ex- 
cept Ist Tuesday. 


SAN FRANCISCO. 


President—M. LOUIS WOOLEY, 
Bros. Mfg. Co., 444 Market St. 


Kearny 2200. 


Peet 
Phone 


Vice-President CHAS 4S sen POT. 
Seymour & Elliot, 142 Townsend St. 
Phone Kearny 2353, J 2773. 

Secretary—R. R. ROGERS, Mfg. Chemist, 
527 Commercial St. Phones Kearney 
150, C. 1505. 

Club Headquarters at 803 Humboldt Bank 
Bldg. Weekly luncheons from 12:30 to 
1:30 p. m. 


. ST. LOUIS. 

President—J. O. CHENOWETH, Cleaning 
and Dyeing, 1416 Washington Ave. 
Phones Main 528-29-30, Central 1540-41. 

First Vice-President — W. F. STEWART, 
Pittsburg Water Heater Co., 1405 Olive 
St. Phones Main 2458, Central 5457. 

Second Vice-President — W. N. CHAND- 
LER, Cleaner Mfg. Co., 2842 Olive St 
Phones Bomont 42, Central 4636. 

Secretary —J. E. MEEKER, Clergyman, 
902 Times Bldg. Phone Olive 744. 


Club luncheons every Thursday at 12:30, 
except Ist Thursday of month at 6:30 
p. m. 


> Forty-two 


axe 


ST. PAUL. 

President — WM.. H. OPPENHEIMER, 
Lawyer, 810 Globe Bldg. Phone Cedar 
822. 

Vice-President—CLARENCE C. GRAY, 


Grain Commission, 116 East 


Hay and 
Phones Cedar 1590, Tri-State 


Third St. 
752. 

Secretary —J. W. 
Newspaper Advertising, 202 
Bldg. Phone Cedar 5102. 

Club Headquarters at Ryan Hotel. 
lar meetings at Ryan Hotel every Mon 
day at 12:15 except the last Monday in 
month, when meeting is 6:15. 


SEATTLE. 
G. SHORROCK, 
Phones Main 


G. CURTISS, Country 
Dispatcl 


Regu 


Account 
2061, 


President—E. 
ant, Central Bldg. 
Ind. L 3177. 

Vice-President—G. 


K. BETTS, Washing 


ton Trust Co., Kinnear Apartments 
Phones Main 546, Ind. 3553. 

Secretary — E. L. SKEEL, Attorney, 58-60 
Haller Bldg. Phones Main 6511, Ind 
1043. 


Secretary 


Club Headquarters at office of 
Club every 


Meetings held at the Arctic 
Wednesday at 12:30 p. m. 


SPOKANE. 
President—A. F. ROGERS, Paper, Haver 
male St. Phone Main 3796. 
Vice-President— W. T. ELLWANGER, 
Mer. Bradstreet’s, 207 Hyde Bldg. Phone 
Main, 595. 
Secretary—L. F. ALLEN, Typewriters and 


Supplies, 425 Eagle Bldg. Phone Main 
107. 
Meetings held every Thursday at 12:15 
p. m. 


TACOMA. 


President—W. C. MORROW, Attorney, 


Bank of California Bldg. Phone Main 
340. 

Vice-President —R. H. CLARKE, Mfr 
Doors and Sash, Tide Flats. Phone Main 
525. 


Secretary—WM. G. STEARNS, Real Es- 
tate, 301-2 Chamber of Commerce Bldg 
Phone Main 543. 

Club Headquarters at office of Secretary. 
Regular weekly luncheon at Tacoma Ho- 
tel every Thursday at 12:30 p. m. 


WICHITA. 

President — HARRY W. STANLEY, Life 
Insurance, 505 Sedgwick Block. Phone 
Douglas 1471. 

Vice-President—M. E. GARRISON, Pres 
Hauser-Garrison Dry Goods Co., 117 E. 
Douglas. Phone Market 1440. 

Secretary—F. J. SEYMOUR, Mer. 
fern Cloak Co., 224 E. Douglas. 
Market 437. 

Meetings of Club held every Monday of 
month except months of July and August 


Red- 
Phone 
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PLEASE DETACH AND PRESERVE FOR READY REFERENCE 


DIRECTORY OF ROTARY BANKS AND LAWYERS 


January 1, 1912. 


ROTARY CLUB BANKS. ROTARY CLUB LAWYERS. ry 





' Represented in . 

City. Bank and Address. Rotary Club by Rotary Member Firm Name. Address. 2 

Selfast, Treland W. K. Gibson 6 Chichester St. Fr 
Boston, Mass Francis M. Carroll. Carroll & Flye. 917 Kimball B 





Buffalo, N. Y 






icott Square. 
















Cincinnati, O Robert R. Wilsor 
g, W 
Nev.) 
Clevela ) e Supe > & 7 ( Per Q Charles R. Milles Miller & Rothen- 
Se et y 
Solumbue O R. E. West " & Westfa Columbus Sav. & Tr. Blidge 
Denve Col st Nat B K H. M. I ( s W I klis 834 | litab] Bldg 
De M P Cent S ¢ | | I Stevens H r H Sti 4 .* oe St 
President, 
HI e S B k Bert McKee 
4 S 1¢€ 
Det M Md D N ne B. Unge Irvin Long Han | Bidg 
\sst. to President 
Duluth, Mi fr. E. Randall Clapp & Randall Providence Bldg 
H % £ ( vealth 1 ( W. G. R | \. Kunke 701 Telegr Bldg 
Marke St 
Hart ( Hart Nat B | r. | f 
( ‘ 
Indiar Ind Tilt | ( sol Od Fe ws Bldg 
kK sas. ( M Gate ( Nat B } BB. P 1 D2 B 6 N. Y¥ Life lg 
t McGee Sts President 
I Ne Cent Nat Banl W. W. H é J I ( Strode Richa Block 
00 O St \ssist ( 
\meri Savings 5 k Charles B. G ry, 
N h St Vice-President 
Eng I | t Sto I aa I [ Web! cm werk ke, Solic 7 Cole St | ( 
. ( se S I ( M ge W A. W ‘ 6 P Ct iv e E. ¢ 
( N I Ww. W. W : Walt y. W 7 B | R 





